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the representatives it selects to have in charge 

of the straightening out of the regulation pro- 
grams now operative in the industry. This week, 
over one hundred men met in Washington and with 
a commendable firmness told B. M. Baruch—‘‘Stop 
meddling.” 

When this same group of men realized that read- 
justment of the plan of regulation must be made be- 
cause of a change from a war-time basis to a pre- 
peace basis, they did the logical, best thing. They 
fought for an elimination of those features of the War 
Industries Board program which were war panaceas 
of a situation necessitating the conservation of man 
power and of finance. With this situation now hap- 
pily removed, the industry’s thought was for a plan 
of readjustment which would make occupations for 
many returning men and at the same time lift the 
burden of a theoretical plan from the retail shoe in- 
dustry. 

The Classification System with its serial numbers, 
its grouping of prices, and its appeal to the public— 
“cheaper shoes’”—has no place in the present re- 
adjustment of industry—Mr. B. M. Baruch, to the 
contrary, notwithstanding. It is not in the spirit of 
selfishness that the retail industry wants a lifting 
of these irksome regulations, but the close of the war 
brought with it a cancellation of standardization and 
the redevelopment of American initiative. 

We give at some length the remarks of Mr. Stout, 
which clearly point out the duty of the industry, to 
continue on a stabilized basis and we give in full the 
resolutions presented to Mr. Baruch by J. Frank Mc- 


"Tite shoe and leather industry is fortunate in 
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Elwain at the time we go to press. The final results 
will come later, but it is heartily to be hoped that the 
resolutions of the allied trades be made the charter 
of an industry to continue orderly business without 
cancellations of any sort. Fhis thing is possible. 
A safe and secure foundation for the Spring business, 
by a strict observation of the resolutions herewith. 

The general trade will absolutely follow them and 
those deflections of cancellations which are the out- 
come of the new liberty given to industry should be 
sharply dealt with. The honor and integrity of the 
merchant is at stake and no one can afford to jump 
into mid-season’s styles, even though unscrupulous 
manufacturers might deviate from the program as 
outlined. 

The ‘‘Recorder” has faith in an honorable observa- 
tion of the new program of business, readjusted by 
the leaders of the trade, assembled in Washington for 
that purpose and gives the resolution herewith in 
full, with the added hope that the Council of National 
Service of the Shoe and Leather Industry will be con- 
tinued as an inter-allied shoe and leather industry 
program. 

The resolution presented to Bernard M. Baruch 
by J. Frank McElwain, after a midnight session on 
November 14, was as follows: 


Resolved:—Recognizing the necessity of conser-- 


vation of men, materials and capital, as a war meas- 
ure, the shoe manufacturing industry and its allied 
trades co-operated in a spirit of patriotism with the 
War Industries Board to the end that restrictions 
were adopted and the shoe and leather industries 
adapted themselves to a conservation plan for the 


Price Limitations, Class 


Letters and Serial Numbers abolished. Balance of restrictions on manufactures, 


colors, heights, etc., hold until June 1, 1919. 
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Spring season of nineteen hundred and nineteen, pro- 
mulgated by the War Industries Board under dates of 
June 29 and September 30, 1918, under which shoe 
manufacturers, wholesalers and retailers have made 
contracts and the tanners have shaped their pro- 
duction. The contracts thus made and the leathers 
tanned in harmony with the conservation plan are 
manufactured and in process of manufacture and any 
substantial modification of this plan will disorganize 
the industry and result in great loss. 

Pursuant to a call of Mr. C. F. C. Stout, chief of 
the Hide, Leather and Leather Goods Division of 
the War Industries Board, for a conference on the 
conservation plan, the representatives of the War 
Service Council of the Allied Shoe and Leather In- 
dustries met at Washington, D. C., this fourteenth 
day of November, 1918, and hereby definitely recom- 
mend that the conservation plan be continued in 
force and be effective on all shoes shipped to retailers 
prior to June 1, 1919, with the elimination of the 
following: 

1. All restricted finished materials for shoe pro- 
duction in the hands of tanners and manufacturers 
may be utilized in the ordinary course of business. 

2. Restricted materials and lasts may be made 
and used for sample purposes to solicit business for 
goods to be made and shipped to retailers after June 
1, 1919 and later. Such orders may be made prior 
to June 1, 1919, provided the shoes are not shipped to 
the retailer before June 1, 1919. 

In order to stabilize prices to the consumer for the 
duration of the war a price limitation plan was also 
adopted which included the classifying of shoes and 
use of serial numbers by manufacturers. Now that 
the war period is over we emphatically recommend its 
discontinuance and for the following reasons: 

1—No other article of wearing apparel has been 
put under price restriction and it is therefore unfair 
to retain it upon footwear. 

2. This plan was based (a) upon the fact that 
there had been established maximum prices on hides 
and skins; (b) that the natural law of supply and de- 
mand was interfered with by restrictions on imports 
and exports both of which we now recommend be 
discontinued. It is to be noted that in normal times 
we import approximately fifty per cent of our hides 
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and calfskins and ninety-eight per cent of our goat- 
skins. We assume that the shipping facilities, due to 
the ending of the war, will by degrees enable a return 
to pre-war conditions. 

3. Labor being scarce has curtailed production, 
but when the industry returns to a normal state con- 
ditions will create employment for those released 
from war requirements. 

4. Believing, therefore, that conditions will re- 
vert to normal, the natural laws of supply and demand, 
in connection with the conservation plan we advocate 
should be retained for the Spring of Nineteen Hun- 
dred and Nineteen, will operate to the benefit of the 
consumer and place our industry upon a safe economic 
basis, retaining in force the conservation program 
until June 1, 1919, will continue to give the people 
of the United States shoes of maximum quality at 
minimum prices. 

This statement was signed by J. Frank McElwain, 
representing the shoe manufacturers; A. H. Geuting, 
representing the shoe retailers; Byron D. Watson, on 
behalf of the wholesalers; L. H. Simons, for the Tan- 
ners’ Council—Goat and Cabretta Group; E. O. . 
Garbe, for the fabric manufacturers and H. B. Canby, 
for the last manufacturers. 


A World Shortage of Shoes 


USINESS steadiness is the order of the day in 
stores following the greatest news in the 
world’s history. A return to the natural after a few 
days of vociferous jubilation finds a vigilant trade 
prepared for progress. 
The present highly satisfactory conditions of the 
retail shoe trade can be directly attributed to the 





_ strength and resolution of the trade-making regula- 


tions—a means of retarding waste and a safety valve 
on the financial security of the industry. So salu- 
tary have been the effects of regulations that many a 
merchant can thank his present secure existence to 
the policy which made possible his buying more 
sizes and widths, or fewer styles, plus the disposal 
of a lot of old stock which needed the shutting 
off of new styles to make them at all salable. 
Today every shoe merchant can say that regula- 
tions have not hurt his business one bit. It may 
have patriotically forced him to buy more serviceable 
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footwear, but it has also prevented him from buying 
many stocks which by the turn of the world’s wheel 
of chance would now be worthless. 

What of the Future— this and more— some 3,764,- 
000 men are in American uniform; at least 3,000,000 
will return to normal life soon. If Washington ex- 
perts are right, this 3,000,000 and 3,000,000 more in 
munitions and war supply work can be assimilated in 
undermanned industries. The Shipping Board wants 
200,000 extra men. The world is way behind in its 
manufacture of commodities. There are houses to 
be built; paper hangers and cabinet makers to re- 
employ and instead of industrial depression, the fear 
is now expressed that it will be hard to get men enough 
to help in the world’s reconstruction. There are not 
enough farmers; there are not enough railroad cars 
or equipments. 

There is work for everyone—for years to come. 
Actually we have been wasting materials for all the 
years of the war. It will take many men many 
months to repair the wastage of war here, to say 
nothing of overseas. Not a home but needs some 
tinkering and how about inactivity of all the so- 
called unessential industries and what will follow 
when they become the essentials of peace? Any 
one with vision can see the war-weakened condition 
in Europe and our place in making world democracy 
a fit place in which to live. 

With no discounting the tasks of the future, it is 
easy to see that a world shortage of shoes exists and 
that prices thereby will hold to present high levels. It 
behooves every merchant therefore to go along on a 
safe and stabilized plan of business until such time as 
makes possible a return of such pretty footwear as 
will be safe to be carried by the merchants who have 
charted a way out for their present stocks. 

We will see colors again in due season; we will see 
venturesome fashions in footwear, but will it be all in 
due season? There is a line of safety in your store 
books, below which you cannot drop without failure. 





Keep Your Hand on the Wheel 


ISTORY in the shoe business is being made very 
rapidly these days and to many merchants will 
come as a surprise the slight changes in regulations. 
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And yet no merchant who has kept his hand on the 
steering gear of his business machine and has his 
engine working properly has any reason to fear or 
have any misgivings as to the future. , 

The regulations which were put into effect and 
under which the great bulk of the shoes to be mer- 
chandised to the consumer during the next Spring 
season have been made were carefully thought out 
and planned by a bunch of the best retail merchants 
in the country. 

Had war conditions continued, they would have 
worked to the betterment of the retail shoe world, 
but now that we are seeing the light of day, and the 
clouds of battle and turmoil are passing, it has been 
deemed advisable to lift some of the restrictions. 
Through all this, our Government has worked to the 
best interests of the retail merchant and the shoe 
industry, generally. 

So this is a time when the merchant should keep 
his hand on the steering gear and his eye on the road 
ahead, having confidence in his brother and in this 
Government, which is the best Government that the 
sun shines on. 





Smile 
LL America is rejoicing over the signing of the 
armistice.. The whole country has shaken off 
the mantle of anxiety and stress which it has worn 
with such fortitude during the past two years. It 
has heaved a sigh of relief and is wearing a smile of 
happiness and good cheer. 

Every retail merchant should see to it that he and 
his store reflect this attitude. 

Get the sales force together and sing, “Smile, 
Smile, Smile.”’ Tell a good story or do anything that 
will keep the sunshine and spirit of happiness reverber- 
ating throughout. the establishment. 

Then look to the store itself. Clean it up if it 
should need it; brighten up the windows and interior 
decorations. Use plenty of color. If there was 
any reason for somberness that time has passed 
and people generally will seek the places where 
there is displayed the atmosphere of prosperity and 
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Retail Shoe Industry Self Regulated 


Co-operation in Conservation of Men, Material and Money 
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By A. H. GEUTING, Secretary-Treasurer N. S. R. A. 


T has been indicated that many retailers in the United 
States are possessed of the feeling that the shoe industry 
was sought out at Washington to be regulated as punish- 

ment for misdemeanors. As a matter of fact the shoe trade is to 
be congratulated, because as a craft we were so well organized 
that we could and did promptly mobilize to co-operate with 
the Government in its desire to conserve men, materials and 
money for the successful prosecution of the war. The trade 
is to be congratulated because as an exemplary craft it set the 
pace for other industries.’ 

Those in Washington responsible for carrying out the stu- 
pendous undertaking were firmly convinced of the need to 
conserve the full strength of our national life and especially 
our industrial life, if we were to win the war. Every bit of 
waste had to be eliminated. All unnecessary production, 
which naturally followed if 
waste was to be avoided, had 


in order that we may influence proper Government help in 
establishing self-imposed standards for the best interests of 


all concerned. 
A. H. GEUTING, 


Executive Secretary-Treasurer. 





It Can Be Done 


Early Christmas Buying Can Be Accomplished by 
Proper Advertising and Push 


Throughout the country, the large and prominent stores of 
almost every line of merchandising have through advertising 
and window displays impressed upon the people the necessity 
and advisability of early Christmas buying. 

From many quarters reports 
come, that people have taken 





to cease. The entire aim and * 


effort of the nation was neces- 
sary to be devoted to strictly 
essentials. The shoe trade 
pointed the way in industry. 

Early in the war, the process 
of elimination of everything 
that could be counted as a lux- 
ury, was begun and production 
centered on practical footwear 
for the nation. Through this 
voluntary co-operation of the 
shoe craft with the Government 
our industry was early placed 
on the essential list. The Gov- P 


other industries. 





The shoe industry is to be congratulated, 
because, as a craft, we were so well organized 
that we could and did promptly mobilize 
to co-operate with the Government in its 
desire to conserve men, materials and money 


for the successful prosecution of the war. 


The craft is to be congratulated because 


as an exemplary craft it set the pace for 


* kindly to this idea and have 
actually thanked the mer- 
chants for displaying Christ- 
mas stocks at an early date, 
so that the buying can be 
done in a leisurely, thought- 
ful way, rather than with the 
excitement and dissatisfaction 
that has attended the old 
rush and tumble system of 
former years. 

A very little judicious pub- 
licity should convince the pub- 
lic of any community that they 
can get a better selection of 








ernment was promptly en- 

abled to apportion coal, trans- 

portation, man power, and capital, once non-essentials were 
to a large extent eliminated and the greatest effort of the 
country could be directed to winning the war. The consti- 
tuted authorities, civil, military, and naval, knew the need of 
strictest conservation and had not our industry been prompt 
to co-operate, drastic and destructive regulations, arbitrarily 
enacted, might well have been the result. 

While peace is at hand the war machinery cannot lightly 
be scratched for the early days of peace will have their prob- 
lems with which we are all concerned. Europe must be fed 
and this means our former enemies as well as our allies and 
the production of essentials only is still of paramount impor- 
tance. The regulations have accomplished two important 
things: First, men, materials and money are being conserved, 
and second, the retailers will be far better off, with reduced 
stocks made possible because of regulated style reductions and 
when the vacuum of raw materials is filled and the inevitable 
price decline comes, he then can best adjust himself to the new 
conditions. It would be the height of folly to let down the 
bars at this particular time and to permit prices to run riot 
which means to encourage social unrest and the granting of the 
co-operative ideas which are already making dangerous head- 
way in the West under the leadership of the non-partisan 
league. We must utilize our best business statesmanship 
more than ever. We must be more self-regulatory as a craft 


merchandise, better service 
and better prices, than will 
probably prevail thirty days from now. It is of course some- 
what of a task to change habits so long set in the minds of 
people relative to this, as well as to any other matter of long 
standing. However, within the past two years, American 
people have learned to accomplish that which has been con- 
sidered impossible cf accomplishment and to do things in a 
different way from the ordinary routine. 

With the signing of the armistice and cessation of actual 
fighting there is a diffurent feeling throughout the land and 
many homes that have been clouded in gloom are now seeing 
the sunshine and happiness that comes with peace and stabil- 
ity. This can result only in more liberal buying and rejection 
of the sense of fear of the future which has held the purse 
strings tight and firm in many households. The shoe mer- 
chant must be alert to these opportunities through window 
and interior displays and place his merchandise before the 
public in the most attractive way possible. 

This is a time when all the brightness and artistic beauty 
that is possible for the merchant to conjure up must be woven 
into his Holiday display plan. 





Steady, everybody! Go right on with shoe selling and 
real shoe fitting—there is no need for excitement over world 
conditions for industry is in a secure position and every in- 
dication points to sustained prices. 
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Conference of All Branches of the Industry 


Held in Washington to Modify Regulations of Price, Class and Serial Number 


Washington, D. C., November 15. 

N call of the War Industries Board, 110 of the leaders of 
QO the industries of shoes, leathers, lasts and machinery, 

gathered for a consideration of the problems brought 
about by the signing of the armistice. It was a gathering of 
the biggest men of the industries and they all had in mind 
the new limitations of power of the War Industries Board, 
the new conditions brought about by peace and the necessity 
of readjusting the industry to the new program. 


Full Speech by C. F. C. Stout 


The meeting was opened by C. F. C. Stout and we give his 
speech in toto. He said: 

“A meeting was held in the latter days of August, to which 
were called the representatives of the leather and shoe in- 
dustries to assist the Government in meeting a condition 
face to face, that condition being brought about by the fact 
that the General Staff had decided to have in France next 
June, 4,000,000 men, and a total for the Army, Navy and 
Marine Corps of close to 7,000,000 men, these men to have 
been taken out of industry and thereby depleting our produc- 
tion power. 

“The stupendous task in itself, it led to the necessity for 
a more stringent conservation program of industry, with 
some sort of a maximum price upon articles that retail, in 
order to safeguard against a runaway market, which a short- 
age of shoes would have brought about. 

“Today, to quote a prominent man in Washington, the only 
difference between an armistice and a complete surrender is 


that perhaps in an unconditional surrender, we might have 
omitted something. I have felt that peace and armistice are 
the same. Regulations which have been necessary have 
served the Government to the success of its war program and 
when peace comes we will be unable to force the regulations. 


Some of Power Gone 


‘“‘A substantial system of checking up the regulations and 
plans to enforce them have been made. With the coming of 
peace, that power has gone, and I think rightly so, from the 
American viewpoint. I felt that we should have the entire 
shoe industry down here, every part of it at all affected by 
restrictions, for restrictions could not be made which did not 
in themselves discriminate against someone. It is no longer 
a case where we feel that the people’s patriotic motives are 
necessary to make these sacrifices. The main object of the 
war program has disappeared. There is no doubt but what 
this program; as outlined, has a great deal in it that is good for 
all. However, to get that good necessitates our getting to- 
gether in a way that is not according to our laws and cannot 
have the protection of our laws. I think that it would be a 
great mistake if industry were of a sudden to dissipate all 
that is good of that program. I think insofar as it can be 
followed out by any means or suggestions of the conference 
that it should be so done and we will assist in it as long as 
our powers last. 

Not Released At Once 


“In all programs of restriction and allocation, inequalities 
are worked out. They cause some hardships, but now when 
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the common good is not at stake, we have to- handle the 
question extremely carefully. Personally, I feel so far as all 
restrictions imposed on hides, leather, tannings materials, 
et cetera, are concerned that they be removed as rapidly and 
as orderly as possible. Now that this war has come to an end, 
I am a firm believer in American individuality and initiative 

. .with the caution we cannot release in a day the enlire 
program. . 

‘‘We must not forget the perfectly horrible condition that 
the world presents today. I doubt very much if the world 
can get food and supplies quickly enough to save the lives 
of millions of people. Many nations are wrecks without 
stable forms of Government and no one can tell how long it 
is going to take to liquidate the debts of the world. With it 
all, we have the spirit among nations who have suffered the 
least to jump quickly into commercial supremacy. I em- 
phasize that if it were possible to have the world make only 
necessary and utilitarian products, it were to the benefit 
of all mankind. 

“To spring out of the restrictions we have been under, and 
to go into extravagances at this time would be a grave mis- 
take. I have a feeling that all the countries of Europe will 
be coming here for supplies. If they need shoes, they will 
want common sense shoes. We can make them for them if 
we hold the industry down to essential things as nearly as 
possible.” 

At the close of Mr. Stout’s speech, the War Service Com- 
mittees of the various branches went into session to bring 
forth resolutions. These branches were—shoe manufac- 
turers, shoe retailers, shoe wholesalers, tanners, last makers, 
fabric men and button men. 


Unanimous on Plans of Readjustment 


At the opening of the afternoon session at 2.30, there was a 
unanimity of ideas and strangely to relate they had been 
achieved by each division without collusion of the others. A 
general idea was—the abolishment of the class?fication of 
shoes, the serial numbers and the price regulations; that shoe 
manufacturers be permitted to use.-materials which they had 
on hand as of the regulations of October 9, up to June 1, 1919, 
and that for shipments after that date, any materials, any 
lasts, any styles, any colors, would be permitted. 


Tanners Wanted Entire Program Killed 


The tanners were in slight difference, for they requested a 
complete elimination of all the regulations, but when it was 
_ explained that samples could be made up in January for next 
Fall and with the knowledge that the manufacture of colored 
leather necessitated several months of experiment, there 
was a tacit agreement for all branches of the trade to hold 
together to the policy of the manufacturers, retailers and 
wholesalers. 

The afternoon session was addressed by George M. Peak, 
Commissioner of Finished Products, who by the way, has 
been a consistent advocate of the “Liberty” shoe and the 
program of stamping the price on the sole. He said in part: 


A Gradual Release 


“Tell us proportion of the program we can help you in 
releasing. The War Industries Board was created by execu- 
tive order of the President, under his war powers and with 
the signing of the armistice we want to release you to a 
normal resumption of business as soon as we can. I feel that 
the War Industries Board still has one obligation to perform— 
the clearing of cancellations of Government orders, so that, 
no great disturbance can be brought to particular industries 
and locations; to preserve industrial balance, we must safe- 
guard cancellations in communities that have a heavy labor 
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problem and to do so in a way to establish stability of finance 
and industry. 

‘At present, we are confronted with the problem of sending 
large consignments overseas with inadequate. shipping ‘bot- 
toms— it will be some little time before we can expect con- 
siderable overseas shipment. We have no problem of re- 
construction here—it is rather a problem of readjustment.” 


All Credit to Industry 


A. W. Shaw, Chief of the Bureau of Conservation, gave credit 
to the integrity of the shoe industry and its disposition toward 
the Government. He said: ““Though the war is ended tech- 
nically, we must watch the new needs of industry and study 
the necessity of setting up some agency for conservation, so 
that there will not be a world-wide waste of materials. All 
credit is given to the business men of this country, who have 
developed a unity of business co-operation with the Govern- 
ment based on an ideal. It would be a loss to industry if from 
this day forth, we cannot.work in unity for the welfare of 
the people.” 

Following Mr. Shaw’s talk, on suggestion of Mr. McGowin, 
a committee of two from each of the branches represented 
were to meet in executive session to bring out the unanimous 
resolution endorsing the abolition of serial number, classifica- 
tions, and price regulations, but holding the instructions to 
manufacturers and restrictions on colors, heights of tops, etc., 
as of the recommendations of October 9. 


Enter the Disturbing Element 


The men were not long in executive session, before Bernard 
M. Baruch paid a visit and then trouble began. He desired 
a retention of the entire program of regulations, even though 
it was pointed out to him that the shoe industry was the 
only apparel industry in the United States so restricted. The 
matter was left at sixes and sevens and the men reported back 
to the convention. There was turmoil and heated debate and 
finally on suggestion of Mr. McGowin, the conference ad- 
journed for evening session. 

The evening session lasted until midnight. It was then 
adjourned for a meeting the next day with Bernard M. 
Baruch—the outcome of which we will give in next week’s 
“Recorder,” for this issue had to go to press on time. The 
resolutions as adopted by the midnight session are given in 
our leading editorial. 


Men in Attendance at Big Conference 
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orewm Jr., J. Brown & Sons, Salem, Mass.; E. J. Ribs, Morrison-Ricker 
. Co., Grinnell, Ia.; Henry N. Greenbaum, Th “3 J. N. Eisendrath Co., 
; T. E. Edmonston, N. Hess eg | Wash., C.; Maurice W man, 
Maurice W man, Baltimore; I. S. iow. a” vy Baltimore, Md.; HB 
- , Dayton, Ohio; E. M. Holbrook, E. . M. Holbrook, & 
Louis, Mo.; Walter S. ’Peist, S. J. Thomas & Co., Norfolk. Va.; James H. Stone 
Shoe Retailer; Wm. H. Hennessy, “Boot and Shoe Recorder”; Arthur D. 
Anderson, “Boot and Shoe Recorder’’. 


Some Leather Restrictions Off 
Washington Releases Leather for Civilian Use 


Washington, D. C.—The War Industries Board is sending 
out the following: ‘Owing to the signing of the armistice, 
there will no doubt be heavy curtailment in the future pur- 
chases and probably readjustments in present contracts for 
equipment. This notice is to inform tanners that they should 
take immediate steps to readjust their production for ordi- 
nary civilian requirements and divert leather intended for 
horse equipment for the army into other channels.” 

It is rumored that C. F. C. Stout’s Division has recom- 
mended to War Industry Board that maximum prices be 
removed—also understood that request has been made to 
rescind order requiring tanners of horsehide to tan them for 
glove leather and compelling them to color leather in army 
olive drab. Tanners’ Council sending out letters asking 
jerkin tanners to give data about raw stock and leather 
on hand. Chairman Baruch was in conference with Division 
Chief discussing future policy. No announcement has yet 
been made. 





Resignation of Henry L. Nunn 


Washington, D. C.—November 15.—Immediately follow- 
ing the news of the signing of the armistice ““Over There” 
comes announcements of resignations from civilian workers 
in the army “Over Here.” The first of these in the shoe and 
leather end of the business was that of Henry L. Nunn, who 
quietly slipped into Washington on Monday during the 


peace celebration, made his report on his trip to Europe and . 


as quietly slipped out the same night, having resigned in the 
meantime. 





Resignation of George R. Harsh 


Washington, D. C., November 15—The next to leave 
Washington will be George R. Harsh, Chief of the Shoe, 
. Leather and Rubber Goods Branch of the Quartermaster 
Corps, with whom Mr. Nunn was associated. Mr. Harsh’s 
resignation takes effect with the close of business on Novem- 
ber 16. He is to be succeeded by Henry D. Sheppard of 
Sheppard & Myers, Hanover, Pa., who has been Chief 
Inspector in this Branch, actively aiding Mr. Harsh in the 
securing of best quality shoes for the soldiers. 


Other Resignations 


Several other prominent members of the War Industries 
Board here are soon to follow in their return to business, well 
satisfied that they have done their duty to the Government 
in the time of need and that they can leave now that the 
crisis is over. 





Shoe Cartons Not To Be Regulated 


Washington, D. C., Nov. 12.—While no official announce- 
ment has yet been made, it is understood on very good author- 
ity that the carton shoe box conservation program, which has... 
been under consideration for some time, will not be put into 
effect owing to the changed conditions due to the signing of 
the armistice. 
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Inter-Allied Allotment of Leather 


A World Shortage to be Cared for on Rationing Plan 


Washington, D. C.—A licensing system for imports and 
exports of shoes, leather, hides and skins will probably be put 
into effect upon the conclusion of the war. This statement 
became current following the return to Washington on Thurs- 
day of last week of Henry W. Boyd, who for some months 
has been in London as the American representative of the in- 
tersallied conference, having to do with hides and skins. 

With the heavy demands that will come from the European 
countries for all commodities made of leather and for leather 
and even raw hides and skins, it is believed that some sort of a 
rationing plan must be put into effect. American manufac- 
turers are already figuring on a 3,000,000 pair order of shoes 
for the Italian Civilian population and other orders will come 
just as soon as it becomes possible to reopen our commerce 
with the European countries. 

The inter-allied executive committee, consisting of an 
American, an Englishman, a Frenchman and an Italian, will 
meet in Washington, the future home of the committee and 
the headquarters for all hide and skin purchase and sale ac- 
tivities, early in December, when a program covering its future 
plans will be mapped out. 

The committee, which was originally planned to care for 
Service, must soon deal with problems of peace as applied to 
the hide and leather industries. It will handle the motor in 
the purchase and allocation of the hides and skins of the 
world. 





The Army Shoe Supply 


The Army Quartermaster Department is said to have 
on hand at this time, without counting contracts which are 
yet undelivered, enough shoes to outfit the present Army 
both overseas and at home for more than eight months. In 
addition to this it must be considered that immediately 
fighting is stopped the life of the Army shoes will be pro- 
longed because they will not be subject to the terrific wear 
and tear of fighting conditions. In view of this situation 
it seems entirely probable that it will be some little time 
before more Army shoes are purchased unless present condi- 
tions are materially changed. 





Officers’ Shoes 


Washington, D. C.—The specifications which were to have 
been sent out for officers’ over séas shoes, officers slippers, and 
leather leggins are being held up along with mafty other 
specifications pending the settlement of the question of the 
future policy of the Army Quartermaster Department, 
relative to purchases. Undoubtedly purchases will be made 
again in the near future but naturally they will be on a very 
much smaller scale. 





Bureau of Census Reports 


Washington, D. C.—Stocks of leather on hand and in tran- 
sit, July 31, have just been reported by the Bureau of the 
Census, Department of Commerce, the first report of a series 
to be made monthly. 

May 31 Canvass 

A canvass of the United States was made for leather stocks 
on hand and in transit on May 31, 1918, 26,200 schedules 
being mailed. These were.sent-to-manufacturers .of..boote 
and shoes, gloves, and harness and saddlery, to dealers in 
leather; to tanners who do not report to the Tanners’ Council; 
to manufacturers of automobiles, carriages and wagons; to 
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repair shops, etc. Of the total number of establishments 
receiving schedules, only 3,266 made reports of leather stocks 
to the Census Bureau. As a result of this.first and thorough 
canvass, many names were stricken from the mailing list and 
for subsequent monthly reports much smaller numbers of 
schedules were sent out. 


July 31 Canvass 

For July 31, 3,883 reports were received. These were re- 
turned by 921 boot and shoe manufacturers, 550 harness and 
saddlery manufacturers, 254 glove manufacturers, 901 martu- 
facturers of other leather goods, 241 outstock manufacturers, 
999 dealers in leather, and 17 tanners not reporting to the 
Tanners’ Council. 

ad Summary 

The following summary table shows the total finished leath- 
er stocks on hand and in transit on July 31, the quantities re- 
ported to the Bureau of the Census and to the Tanners’ Coun- 
cil being shown separately: 








The following table shows in detail the results of the can- 
vass for July 31. Table No. 2 shows the quantities of the 
various kinds of cut-stock and findings. The leather stocks 
shown in these tables do not include stocks held by tanners 
reporting to the Tanners’ Council. 


Nov. 


16, 1918 


Finished Leather on Hand and in Transit 
July 31, 1918 as Reported 


To the Bureau of the Census and to the Tanners’ Council 








Kind of Leather 


Total 


Reported to the 
Tanners’ Council 





Goat and kid, skin 

Cabretta, skins 

Kangaroo and Wallaby, 
skins 

Calf and kip, skins 

Deer and elk, skins 

Colt, ass and mule, skins 

Horse fronts 

Horse butts 

Sheep and a, skins 

Shearlings. 


Sivonen and Suen. skins 
Side uppers 
Splits 
Upholstery: 
Grains, whole hides 
Splits, whole hides 
Harness, bag and strap, 
sides and backs 
Skirting and collar, sides 
Glove: 
Cattle, sides 
Chamois, skins 
, skins 
Pig and hog, skins 
le leather 
Backs, bends and sides 
Belting butts 
Offal, -treow 


19,757,716 
3,013,547 


519,313 


5,316,227 
496,783 


7,202,343 


196,057 
156,863 


853,427 
328,511 


107,814 
5,081,358 
441,223 
78,094,083 








643, 
3,010,380 
2,399,258 


143,113 
101,553 
553,166 
254,390 


47,131 
146 
6,500 
89,232 
1,784,503 


31,357,940 





9,975,188 
1,560,563 


52,944 
55,310 
300,261 
73,621 


5,333 
3,162 


18,582 
3,296,855 


241,736 
46,736,143 
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CENSUS OF WAR COMMODITIES, 1918. 


Table—Boot and shoe cut stock and findings, on hand and in transit, July 31, 1918. 





Reported by 





Total Total 


Boot and shoe manu- 


factures 


Cut stock manu- 
factures 


manufactures 


Other leather goods | Dealers in leather and 


tanners 





Men’s, 
boys’ 
and 

youths’ 


Women's, 
misses 


and 
children’s 


Men’s, 
boys’ 


an 
youths’ 


Women’s, 
misses 


and 
children’s 


Men’s, 
boys’ 
and 
youths’ 


— 

ys 
and 

youths’ 


Women’s, 
misses’ 


and 
children’s 


Women’s, 
——s 


and 
children’s 


Men’s, 
j onan 


and 
youths’ 


Women's, 
musses 


and 
children’s 





Leather 
Outer soles 
9-iron and up 
Under 9-iron 


Half soles 

Middle soles 

Inner soles 
Goodygar 
Gem 
McKay 


Counters 
= ‘ 

‘op pieces 
Box toes 


Other leather substitutes—soles 


Leather heel lifts 
Leather tongues and stays 
All other cut stock ~ 


} terme 
ore a i tebeic for uppers 


Number 

of pairs 
26,030,892 
141,110,780 
34,280,644 
12,686,764 


21,812,698 
23,219,260) 


100,713,920 
44,087,946 
68,154,034 
20,729,288 


1,513,784 
793,158 
22,702,242 


3,421,016 
53,442,031 
860,602 
Pounds 
29,158,792 
974,2 
7,208,654) 


Yards 
42,534,264 


34,689,346 
8,695,869 








Number 
of pairs 


7,835,471 
21,844,605 


8,895,686 
4,381,757 


5,770,289 
6,178,106) 


36,913,668) 4,748,296 


'* o 


22,099,999 
9,674,046 
13,681,812 
6,549,273 


536,156 
222,170) 
7,168,686 


1,107,804 
10,934,893 
100,119 


Pounds 
11,116,479) 


2,374,260 
Yards 





Number 

of pairs 
5,179,975 

48,710,785 


8,244,636 
1,961, 625 


24 
13,708, 538, 


28,256,961 
12,369,927 
20,395,205 

71 


220,736 
174,409 
4,182,435 


602,749 
15,786,123 


330,182 


Pounds 
3,462,917 

(1)487, 129 
1,230. "067 


Yards 
(1)21,267,132 


(1)17,344,673 
(1) 4,347,930 





Number 
of pairs 


6,466,240 
13,244,909 


3,198,275 
2,595,931 


Number 
of pairs 


4,982,277 
31,981,997 


4,386,279 
1,079,046 
3,588,608) 
3,341,481 
8,255, 


14,367,303 
10,432,371 


2,717,865) 
190,604 
43,251 109,181 
1,636,710 1,656,994) 
502,632 
14,017,600) 
320,870 


891,897 
10,075,312 
53,006 


Pounds Pounds 
739,645 


1,515,142 
(1)322,066 
377,194) 640,848 


Yards Yards 


Number 
of pairs 


895,842 
7,814,224 





16,178,387) 6 





(1)18,112,310 
098,960) 
(1) 3,612,868 





2,783,459 
1,277,634 


3,273,744 
1,170,902 


395} 1,529,389) 


13,264,504 

1,359,795 
19,528 
992 


4 
3,976, 
15,902 
2,291 
167,087 
18,102 
414,099 
23,656) 

Pounds 

8,955,573 
660,277 

Yards 


Number 
of pairs 


Number 
of pairs 


26,085 


170,884 
15,824,712) 41,723 











786,760 
42,157 


6,760 
23,192 
11,757 


37,431 


3,313,333 
866,673 


1,481,412 
1,354,616 
3. 406 


13,558,168 
1,737,803) 139,679) 
3,544,573) 439,053 
1,076,007 2,913 


157 
110 
188,172 


163,928 
10,231 
1,010,800 


2,508] 94,201 
943,949} 82,863 
471 5,503) 
Pounds 
2,399,168 
(1) 29,785 
188,608 
Yards 
(1)1,761,040 
(1) 86,124 
(1) 4,900 


Pounds 
234,275 


262,579 
Yards 








Number 
of pairs 
1,372) 
122,105 


56,987 
48 


37,428 
191,011 
1,047,804 


13,308 
57,284 
—s 


22 
5,692 
513,557 


57,006 
3,022 








1,273) 


Pounds 
58,132 
(1)110,301 


31,048] 1,074,210 


Yards 
(1)945,303! 
(1)258, ec 

(1) 88,438 


2,127,192 


1 ,070, 549 


1,757,081 


4,354,089 


Number 

of pai 
447,304 
743,749 


466,035 


308,790 
325,143 


28,727 


95,910 
166,397 


103,514 
362,619 


17,954 


Pounds 
411,489 


Yards 


Number 
of pairs 
25,442 
781,971 
488,037 
15,858 
28,612 
543,916 
898,933 
318,182 
142,469 
565,511 
21,495 
29,953 
59,426 
1,823,712 


40,603 
821,551 
7,568 
Pounds 
265,972 
(1)24,977 
369,563 
Yards 
448,47 © 


a 14.2008 
(1) 641,72 











(1) No segregation made between “Men’s, boys’ and youths’ and women’s, misses’ and children’s.” 
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Victory Shoe Style Show 


“Style Returning to Its Own’’ 


The Boston Shoe Style Show, which will be held at Sym- 
phony Hall, January 6, 7, 8 and 9, will be a genuine 
Victory celebration for New England. The shoe and 
leather manufacturers, as well as allied trades, are justified in 
jubilating. New England’s shoe and leather trade has made 
many sacrifices throughout the war—it has turned its fac- 
tories into Government workshops in many cases eliminating 
the manufacture of shoes entirely for the turning out of Army 
equipment, such as gas masks, shovel handles, spade holders, 
leggings, haversacks, and other textile equipment. A large 
number of cut soles have been furnished for our Army and all 
the best grades of sheep leathers have been converted into 
jerkins for our boys in the air service, the best grades in other 
leathers have been turned over to the manufacture of shoes 
for the boys in the service. Statistics reveal that approxi- 
mately 20,000,000 pairs of shoes have been made for the 
United States Army by New England shoe manufacturers— 
this number does not include the many thousands of shoes 
made in New England for the Navy. 



















The Patriotism of New England 
It was therefore in keeping with the patriotism of New 
England that the following notice has been sent to every 
member of the shoe, leather, and allied trades, through the 
length and breadth of New England. 
















Let Us Celebrate 


VICTORY 
SHOE STYLE SHOW 
SYMPHONY HALL 
Boston, Mass., January 6—-7-8-9 





















New England shoe and leather and allied industries have 
sacrificed more and have done more to help win the war than 
any other shoe center, therefore let us celebrate. 

Tell your customers to visit the show, as it will be to their 
interest. 

Everybody up now to Boost New England Shoe and 
Leather and Allied Industries. 









Robert J . Walsh, Director. 


















America the World’s Market 


It is anticipated that some two hundred exporters from 
every part of the globe will be in attendance at the Boston 
Style Show to make an inventory of purchases from the 
stocks displayed. All the world is looking to America for its 
supplies in shoes, shoe materials and accessories. America— 
the World’s. Market. 


Death of Granville W. Clapp 


Granville W. Clapp, president of Clapp & Tapley, shoe 
manufacturers, Danvers, Mass., died at his home in Danvers, 

ovember 8, age 69 years. He was born in Boston, worked 
on a farm when a boy, learned to cut shoes in the factory of 
Charles H. Gould, Danvers, and joined the firm of Martin, 
Clapp & French when a young man. This firm was suc- 
ceeded by Clapp & Tapley, which has made shoes in Danvers 
for 30 years, and is still making them. -Mr. Clapp leaves a 
widow, and two children, Mrs. Helen C. Barnes, of Seattle, 
and William E. Clapp, a lawyer, of Boston. 
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Boston Shoe Trades Club Talk by 
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Lewis A. Crossett 


Lewis A. Crossett, of Lewis A. Crossett, Inc., North Abing- 
ton, Mass., was the noonday speaker at the Boston Shoe 
Trades Club on Wednesday last. Mr. Crossett told of Y. M. 
C. A. effort on the other side from his actual experience, having 
devoted many montlis in the height of the war to this work. 

Mr. Crossett spoke of the absolute necessity of raising the 
$250,000,000, to be apportioned among the seven organiza- 
tions being benefited by the-United War Work Campaign, 
pointing out particularly that the object of all these associa- 
tions was to carry the influence of home to the boys in the 
trenches and in the camps of the fighting forces overseas; that 
in other armies, immorality, disease and unsavory environ- 
ment had been a foe more to be dreaded than the armed enemy 
who stood on the opposite side of the fighting line and that 
through the activities of these seven organizations, the Ameri- 
can Army was a clean, wholesome, fighting force; that they 
were clean physically, morally and socially and to the cleanli- 
ness of their thought and their physical condition is due the 
gallant victories which they have won. 

Not only have these associations been of untold help to the 
American soldiers, but they have contributed very largely 
toward bettering the conditions of the Armies of the other 
allied nations. Our own beloved Generalissimo, John J. 
Pershing, says that the greatest thing that America can give 
to the allied soldiers and civilians is the benefit of these 
organizations. 

In the Y. M. C. A. a system has been installed by which the 
soldiers can take to any of the huts of this organization the 
savings from his month’s pay and have them sent direct by 
check to his home folks on this side. A million dollars a week 
are now being carried home from the soldiers Over There. 
Mr. Crossett said that now the armistice is signed, there will 
be less actual fighting and the soldiers will therefore have 
more leisure time and will consequently be in greater need of 
the home influences provided by these organizations. Eleven 
million dollars have already been appropriated for the forma- 
tion of a university to be maintained Over There, providing 
technical and vocational training and $5,000,000 worth of 
textbooks have already been purchased. 

Mr. Crossett told of many interesting, inspiring and pa- 
thetic incidents, which came under his personal observation 
during his stay among the soldiers in France, all of which show 
the intensely patriotic spirit and the unbounded zeal with 
which these men have been fighting our battles. No man 
who heard this talk could surely withhold his hands from his 
pocket and refuse to contribute to this worth-while welfare 
work. 





Shoe and Leather Trade Contribute to 
United War Work Campaign 


Some of the large contributions reported up to Thursday 
from members of the shoe and leather trade to the “‘Morale”’ 
Fund of $170,500,000, to be divided among the seven organiza- 
tions benefiting from the United War Work Campaign are, 
as follows: 


Northwestern Leather Co.................... $5,000 


United States Leather Co.................... 5,000 
ae SO MS Sok sobs obs Se ow chido eaten ee 5,000 
Dawes @ Cane, B06: 6 oso iad S080 ode ok ass 2,000 
Brown, Durell Co. ($2,500 of which goes to Bos- 

ey SPE ee une ie em iore were ana eC a 5,000 


Samuel Appleton 
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PENNSYLVANIA SHOE TRAVEL- 
ERS’ ASSOCIATION 


Banquet at Hotel Henry 


The Pennsylvania Shoe Travelers’ 
Association of America held an informal 
banquet at Hotel Henry, Pittsburgh, 
Saturday evening, November 9. 

After the banquet a 1918 Paige seven 
passenger touring car was raffled off. 
The drawing took place in the lobby of 
the hotel; the stubs of the tickets were 
placed in a large basket, the shoe trav- 
elers as well as outside guests witnessed 
the drawing; the telephone operator 
was blindfolded, and it was decided the 
twelfth ticket drawn from the basket 
would be the winning number. It so 
happened that Fred Coleman of Nar- 
berth, Pa., held the winning number. 

Immediately after the banquet, Pres- 
dent A. A. Pitts, called a short business 
meeting at which time it was decided to 
have club rooms at the Hotel Henry for 
the convenience of the travelers as well 
as buyers. Furthermore, it was de- 
cided to install an index system whereby 
any of the Pennsylvania Shoe Travel- 
ers could be located at any time. It 
was also decided that all buyers for De- 
partment stores would be given an invi- 
tation to become associate members. 

The club rooms will be fitted up in an 
elaborate way and will be open -to all 
travelers, and to all those that are in- 
terested in shoes, etc. 


Oakman Logical Man 


Preliminary arrangements are well 
under way for the Annual Convention 
of the National Shoe Travelers’ Asso- 
ciation, to be held in Chicago the first 
week in January. 

One of the events of vital interest and 
importance at that meeting will be the 
selection of a first vice-president. 

The Boston Shoe Travelers’ Associa- 
tion has endorsed the candidacy of 
Waldo M. Oakman who, it is felt, on 
account of his long association with the 
organization and familiarity with all 
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Travelin: Shoe Salesmen 


Activities of our Trade Ambassadors 
On and Off the Road 





of its activities, is the logical man for 


the place. ‘‘Oakey,” as he is familiarly 
known, is a former president of the 
Boston Shoe Travelers’ Association. 
He is widely known and has hosts of 
friends among the shoe travelers through 
the land who are responsible for his 
candidacy. 
A Brave Soldier 
Cyril: Munch, for eight years traveling 


salesman in Illinois, Wisconsin and 
Missouri, for Winch Bros. Company, 





CYRIL C. MUNCH 
Formerly with Winch Bros. 


making his headquarters in Chicago, is 
another hero in the ranks of our brave 
boys, who through wounds received on 
the battlefield have added stars of gold 
to the Country’s Service Flags. Private 
Munch was 27 years of age. He en- 
listed July 17 and died at a base hos- 
pital somewhere in France from severe 
wounds received during action. The 
nurse in attendance writes to the young 
man’s parents—“‘You can be proud of 
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‘JAMO : 


your son; his injuries were more severe 
than he realized. He was a patient 
sufferer and a brave soldier.” 


Rosters of Salesmen 
The salesmen of the K. M. Stone Im- 


porting Company, New York, and ter- 
ritories covered, are as follows: 














Gordon Goldsmith, South Atlantic 


States; N. C. Pullar, New York and 
New England; H. C. Marxmiller, Pa- 
cific coast; Ned Newman, Pennsylvania, 
Ohio, Michigan and Indiana; J. D. 
Makinney, Chicago and vicinity; L. 
Freedman, Southwestern States. 

The salesmen of Dr. A. Posner Shoes, 


Inc., New York, and territory covered 


are as follows: 

M. Moses, New Jersey and East Side 
New York; H. A. Rubens, New Jersey 
and Eastern States; P. Fusfeld, Greater 
New York, eastern Pennsylvania, Ohio, 
western Pennsylvania, and Kentucky; 
J. Hetrowitz, Brooklyn and Long 
Island; J. Moses, New York State and 
Philadelphia; J. Rosenfeld, house sales- 
man. : 


Fred W. Stanton Resumes Trip 


Fred W. Stanton, Secretary of the 
National Shoe Travelers’ Association, 
has resumed his route in Southern terri- 
tory after a severe attack of pneumonia 
which necessitated his staying in Jack- 


.son, Mississippi, under medical care for 


three weeks. This is his first trip out 
with Keith & Pratt shoes, and all along 
the route it has been a case of order 
after order, demonstrating that sales- 
manship has its just rewards. 


Clinard on the Way — 


A. M. Clinard, salesman for D. J. 
Glover & Son, Inc., Salem, starts 


‘November 10, to big cities with new 


samples of scout shoes for boys and little 
gents. 
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No More “Lightless’’ Nights 
Stores Can Illuminate Windows 

Washington, D. C.—Permission to merchants to illuminate 
their store windows on “‘lightless nights” while they are open 
for business, has just been given by the United States Fuel 
Administration. Better deliveries of coal, it is declared, 
make it possible to relax the regulations this far, but all other 
sections of the lightless night order must be adhered to. 

The new order permits the illumination of store windows in 
New England, New York, Pennsylvania, New Jersey, Dela- 
ware, Maryland, District of Columbia, Michigan and Ohio, on 
all nights of the week while the stores are open, but they must 
not be lighted after the stores are closed on the nights desig- 
nated as lightless—Monday and Tuesday in Michigan and 
Ohio, and Monday, Tuesday, Wednesday and Thursday in 
the other states named. 

The illumination of advertising signs, the exterior of build- 
ings or as part of the external ornamentation of buildings is 
still entirely prohibited on the lightless nights. 

It is pointed out that while the original regulations can be 
somewhat relaxed because of better deliveries of coal, the 
situation in New England and the other Eastern states north 
of Virginia is still serious, and it is intimated that no further 
lifting of the regulations can be expected this Winter. 

In all states other than those specified, the regulations to 
surround the use of illumination is left to the State Fuel 


Administrator. 


All Contracts to be Completed 

Washington, D.C. —There will be no immediate cancellation 
of all contracts for war materials as soon as an armistice is 
declared, despite the belief which seems to have been spread 
broadcast that the Government would immediately order all 
work on such contracts stopped. The matter has been before 
Bernard M. Baruch, chairman of the War Industries Board, 
who has made the following announcement regarding the 
situation: , 

For some time to come, assuming the armistice will be 
signed, for a period to be determined by the war-making 
agencies of the Government, Government contracts must con- 
tinue on a wide scale. This circumstance applies to a con- 
siderable share of present contracts. 

As the demand for raw materials is lessened by the reduction 
of war requirements and the cancellation of war contracts, if 
and when such cancellations be made, the raw materials so 
made available will be released and allocated by the War In- 
dustries Board, for use in supplying civilian and export de- 
mands, which through curtailment have been held in check 
during the war. In addition to the ordinary commercial re- 
quirements there will be a heavy flow of materials thus re- 
leased to supply the demand for the great reconstructional 
work required by the European countries. 

At the same time there is to be a gradual lifting of the re- 
strictions and curtailments that have been imposed upon in- 
dustry by the exigency of the war so as to allow as promptly 
as possible free flow of all supplies into peace channels. 

The War Industries Board will continue to exercise its func- 
tions until the peace treaty is signed, to the end that the read- 
justment of the matters on which it has been acting may be 
made in as orderly a manner as possible. 

A committee named by the President has been and is now 
at work to devise the best mechanism of bringing about the 

. adjustments from a war to a peace basis. The report of the 
committee may take the form of suggested legislation. 

The whole effect of the readjustment plans will be to the 
end of bringing about necessary changes with as little disloca- 
tion as possible and the full opportunity for all to benefit as 
in the past by individual ingenuity, vision and fair dealing. 
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State Prison Gets Shoe Repair Job 


Washington, D. C.—A contract for the repair of 2,000 pairs 
of shoes per day has just been entered into between the Sal- 
vage Division of the Army and the New Jersey State Board of 
Charities and Corrections, the work to be performed by in- 
mates of the State prison at Trenton in the shoe shops there. 
The contract provides for the employment of 200 men, one- 
third of whom are skilled shoemakers found among the prison 
inmates. A wage of 40 cents an hour will be paid for each 
man employed, and the eight-hour day will prevail. 

This is the first Government contract entered into for the 
employment of prison labor, and is the result of President 
Wilson’s recent executive order stating that the demand for 
supplies cannot wholly be met by privately-owned or con- 
ducted factories not employing such labor. Exploitation, 
which was officially prohibited by President Roosevelt in 
1905, is prevented by that part of the President’s order re- 
garding compensation and hours of labor. 

Preliminary arrangements for the utilization of New Jer- 
sey’s prison population were begun at a conference between 
Governor Ede and the president of the National Committee 
on prisons and prison labor. When the plant at the prison 
was inspected by the representatives of the Salvage Division 
of the Army, it was found that the shoe shops there were equal 
to any factory in the United States. It is stated that the 
working conditions existing in the prison decided the Army in 
favor of giving the contract to the State of New Jersey. 

Conditions in other prisons are now being investigated and 
it is possible further contracts along this line may soon be 
awarded. Only the most difficult work will be done at the 
New Jersey prison, shoes which the repair shops maintained 
by the Salvage, Division at the various cantonments are 
unable to handle, being sent there. 


Meet Him in the Chicago Market 


Mr. Cushman has been identified with the A. S. Kreider 
Co. in the Chicago market since 1885. A pioneer in Chicago 








HERMAN CUSHMAN 
Vice-President of the A. S. Kreider Co. 


shoe activities, he has watched the rapid progress of the great 
central shoe market, and incidentally through his broad busi- 
ness policies has made the A. S. Kreider Co. the largest dis- 
tributors of children’s shoes in the country. 
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Coming Trade Opportunities in Belgium 


Aid in Taking Advantage of Situation to Be Furnished to American Manufac- 
turers and Merchants---American-Belgian Chamber of 
Commerce Formed for This Purpose 


London office of the ‘“‘Boot and Shoe Recorder” and the “Dry Goods Economist,”’ 11 Queen Victoria St. 


London, Oct. 21, 1918 


NORMOUS industrial and commercial possibilities for 
E American industry," commerce and finance will pre- 

sent themselves in, Belgium as soon as the Allied 
victory is complete. ; 

It is impossible within the scope of a brief article to draw 
the picture of Belgium—a little country (about the size of 
New Jersey) which prior to its invasion by the German 
hordes was teeming with a busy, prosperous people. 

Long before Aug. 4, 1914, however, the subtle, unseen 
hand had reached over and gradually acquired a hold on the 
commerce of the country. Everyone in Belgium felt the 
German pressure. None, however, dared to investigate too 
closely into the matter.. Belgium enacted no laws against 
spies, and knew not the commercial spy system until the 
country was infested with 60,000 of them. Since the military 
invasion the people have found out, and will know in future, 
how to keep out the German commercial invader. 


Stole Belgium’s Railways 


Belgium was the most thickly populated country of 
Europe, with 2,622 hamlets, towns and cities, with a total 
population of over 8,000,000. Its railways (standard gage) 
were 3,500 miles, with 2,500 miles of narrow gage (1 metre). 

During the occupation of the country the Germans have 
helped themselves to rails, bridges and rolling stock alike, 
hundreds. of miles of track being translated to Poland and 
Russia and the Western front. Thousands of freight and 
passenger cars and several hundred locomotives were sent, 
on the invasion, into Holland and France, but the wear 
and tear of war has completely destroyed their future useful- 
ness. Belgium will need re-equipment of her railroads; she 
will need new cars and locomotives to bring life again into her 
desolate borders. 


Antwerp and Other Ports 


The port of Antwerp ranks fifth in the seaports of the 
world, the order being: London, New York, Hongkong, 
Hamburg and Antwerp. Prior to the war Antwerp’s annual 
imports exceeded 15,000,000 tons per annum. It was acces- 
sible to vessels drawing 30 ft., and its quays covered 18 miles. 
Zeebrugge, built to relieve the Antwerp port, will accom- 
modate vessels of 40 ft. draft. 

Ghent, Ostend, Bruges and Brussels are also in touch with 
the sea, and were equipped with the latest improvements for 
handling several million tons of freight. 


Wealth Per Capita 


The wealth of the country was remarkable, averaging 
before the war £40, or $200 per head, this being due largely 
to the system of distribution of land. There were 1,229,000 
land-owners, and the inhabitants of the rural districts worked 
their own property. 

Agricultural credit was so arranged that loans for building 
workmen’s houses were made through the State Savings 


Bank. These banks carried an average of £4 per head for the 
entire population. 


Workingmen’s Insurance 


In the matter of workingmen’s insurance, there were in 
force before the war more than 100,000 life annuities and 
over 700,000 pensions were granted. 

The National Bank in 1913 transacted business of over 
£1,700,000,000, or about $8,500,000,000. 

Belgium was like a busy hive everywhere and in every 
direction striving to produce quickly, well and abundantly. 


Belgium’s Varied Industries 


The industrial plants of the country included coal mines, 
iron works, blast furnaces, steel plants, china and glass works, 
spinning and weaving mills, firearms and engine factories, 
railways shops, etc., sugar and other foods and various kinds 
of beverages were produced, as well as clothing, men, lace 
and jewelry. In fact, practically all the requirements of 
modern life were supplied by Belgium’s domestic industries. 

To equip these factories anew, Belgium will need raw 
materials and machinery of every description. 


Chance for United States 


Before the war the United States came fifth in regard to 
importance of imports into Belgium, while it stood fifth in 
regard to exports. As a whole, Germany. had the biggest 
volume of trade with Belgium. 

Germany’s merchant shipping was sharing over 5,000,000 
tons of the total 13,000,000 tons from the port of Antwerp in 
1913. 

It behooves every American business man to know Belgium 
more intimately, and to be ready whenpeace is declared to 
help in the re-establishment of Belgian trade, which will take 
fully twenty years. American enterprise should fully invade 
Belgium after the war and replace the Germans in all the 
undertakings by which the latter formerly benefited. 


American Exports to Belgium 


The field for American exportation to Belgium will be 
enormous. Belgium will become a depot, a warehouse for a 
vast supply of material and merchandise, of which the follow- 
ing are but suggestions: 

Shoes, leather, rails, ties, fish plates, spikes, rolling stock, 
locomotives, copper wire (for state telephones and tele- 
graphs), lathes, machinery and tools of every description, 
bridges, oils, grease, dredges, tugs, barges, wood, timber, 
rivets, frying pans, enameled ware, stamping tools, girders, 
cement, hardware, material for rebuilding thousands of houses 
and furnishing them, cooking utensils, lamps, lanterms, 
electric lights, telephones, etc. 

Ploughs and other agricultural implements will be needed 
in enormous quantities. Horses, cattle, poultry, bedding 
mattresses, blankets, pillows and sheets have been requisi- 
tioned by the Germans, and the country is stripped bare. 
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There will also be a growing demand for outer clothing, 
underwear, hosiery, knitted goods, cotton goods, silks, 
millinery, boots-and shoes, harness, wagons, trucks, motors 
and automobiles. 


Off: icers and Directors 


In recognition of these facts there has been formed tem- 
porarily in London the American-Belgian Chamber of Com- 
merce, which is closely allied with the American Chamber of 
Commerce in London. The following are the officers of this 
American-Belgian Chamber: 

Honorary presidents, Brand Whitlock, United States 
Minister to Belgium, and E. de Cartier de Marchienne, 
Belgian Minister to the United States; president, G. de 
Leval, legal adviser to the American Legation; first vice- 
president, J. Grant Forbes of the American International 
Corporation; second vice-president, F. Jacobs, vice-presi- 
dent of the Belgian Government’s Enquéte 
Economique in London; honorary treasurer, 
M. Lambotte, LL.D., of Chazal Lambotte & 
Co.; honorary secretary, Baron F. Chazal of 
the foregoing firm; secretary, René L. J. de 
Weel. 

Among the directors are R. H. Cabell of Ar- 
mour & Co., Ltd., G. M. Cassatt of the Rem- 
ington Typewriter Co.; G. A. Farber, vice- 
president of Russe & Burgess; John C. Curtiss, 
head of the London office of the ““Boot and Shoe 
Recorder” and the Dry Goods Economist; E. 
Dunning of the National City Bank of New York; 
C. Graff of Pynchon & Co.; R. Grant, Jr., of Hig- 
ginson & Co.; C. L. Hall of the Swift Beef Co., 
Ltd.; F. W. Libby of Willys Overland, Ltd.; H. 
J. Lukens of DuPont de Nemours & Co.; R. P. 
C. Sanderson of the Baldwin Locomotive Works; - 
A. H. Walker of the Linotype Co., Ltd., and P. 
Grosjean of the Italian Branch of the National 
City Bank of New York, in addition to bankers 
and business men of prominence in Belgium. 


An Aid to Manufacturers 


The object of the chamber is solely to aid Amer- 
ican manufacturers and merchants in their trade 
relations with Belgjum. 

It is vital to the success of the chamber that it be well 
supported by American bankers and business men. The 
Belgians have shown their enthusiasm by subscribing to 
two-thirds of the present membership. At least a thousand 
members from America are needed to put the chamber on 
such a basis that its activities will be of the most value to 
American exporters. 

On the evacuation of Brussels the headquarters -of the 
chamber will be transferred to that city. 

Every American exporter or manufacturer should support 
this movement by becoming a member. 

Application forms will be sent on request by the secretary 
of the chamber in London, 110 Cannon Street, London, E. C. 
4., or may be obtained from the London office of the “Boot 
and Shoe Recorder,”’ 11 Queen Victoria Street, E. C. 4. 


Plant Bros. & Company Hold “Get- 
Together’’ Meeting and Banquet 


The superintendents, foremen and foreladies of the six 
different factories of Plant Bros. & Company held an enjoy- 
able meeting and banquet at Young’s Hotel, Boston, on 
Saturday evening, November 9th. 
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The success of the past year and plans for the future were 
talked over and W. A. Balch, war editor of the Boston 
Transcript, gave a very interesting talk on conditions abroad. 

Mr. A. C. Grover, general manager, was toastmaster and 
introduced the speakers, who included men and women 
representatives from the six different factories. 


The Zipp “‘Home Guards’’ 


The “Home Guards” of the Zipp Shoe Company, Dead- 
wood, South Dakota, are a live-wire bunch. This photograph 
was taken just as one of their force was leaving for Camp 
Grant. Reading from left to right we have—Fred D. Gram- 
lich, Proprietor; Abe Blumenthal, now at Camp Grant; Or- 
tencia R. Rakestraw, O. H. Wilcox, C. R. Forsman. Mr. 
Blumenthal was made Corporal within ten days after his 
arrival at Camp Grant, and attributes his advancement to 
work done with the “Home Guards.’’ The proprietor of this 








The Zipp “Home Guards” 


firm writes that his store has been a subscriber and admirer 
of the “Boot and Shoe Recorder” for many years and presents 
a one hundred per cent American organization. 





Ault-Williamson Shoe Company 
Of Auburn, Take Over Ashe, Noyes & Small Plant 
The Ault-Williamson Shoe Company of Auburn, Maine, 

manufacturers of ‘“‘Constant Comfort” shoes, have taken over 
the entire factory of Ashe, Noyes & Small Company, who 
recently assigned. 

The Ault-Williamson Shoe Company are operating their 
cutting and stitching rooms in the new addition, thus giving 
them more room to take care of their rapidly growing business. 

Starting in a small factory in Ellsworth, Maine, Mr. Ault 
and Mr. Williamson began the manufacture of their comfort 
shoes. A year later they moved to Auburn, Maine, occupying 
the plant of Howard Briggs and Pray on Minot Avenue, 
where. manufacturing conditions were much better. The 
past three years have seen a phenomenal growth in their 
business. 


Mr. C. R. Williamson, who formerly traveled in the South, — 


will now devote his entire time to the sales end of the business 
with permanent headquarters at the factory. 
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IOWA 


N | O truer barometer of both patriotic and business con- 
ditions of the Hawkeye State could be found than the 
fact that Iowa was the first state to subscribe her full 

quota for the Fourth Liberty Loan. Truly, the people of 

this state are living up to their state motto: “‘Our liberties we 
prize and our rights we will maintain.” °¢ 

Iowa was one of the most liberal of all the states canvassed 
in reply to the questionnaire sent out by the ‘‘Recorder” and 
not a single merchant reported a decrease in his business for 
the nine months of this year as compared with the correspond- 
ing months of last year. The average gain is indeed gratifying. 











MILO A. SLADE 
Des Moines 
Pres. Iowa Retail Shoe Dealers, 
ssociation 





Almost without exception, these merchants are reporting 
that Fall business is good and the outlook promising for next 
Spring’s business. A few of them are in doubt as to the future, 
because of the fact that war conditions will necessarily have 
a considerable bearing upon the situation. A small section 
of the southern part of the state has suffered somewhat from 
a shortage of the corn crop, owing to the extremely hot weath- 
er and drought in August and the first part of September, but 
is not pessimistic as to future outlook. 

Throughout the whole state are reports of plenty of work 
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at good wages and high prices for farm products, which tend 
to make money plentiful and buying liberal. Almost without 
exception, the merchants in this state report that gray and 
field mouse are selling well and while in some sections there 
is a little tendency to slow up on grays in other places they 
seem to be growing stronger than ever before. 

Browns are good in this state, as they are elsewhere. Colors 
seem to be taking the lead over black. 

Many of the stores in the larger towns were skeptical in the 
beginning about employing women as shoe salespeople, but on 
account of the shortage of men, women were tried out and gen- 
erally throughout the state where proper training has been 
given them, they are proving to be very satisfactory, this 
fact being emphasized particularly in the misses’ and chil- 
dren’s department. 

In no other state do reports show such a large percentage of 
merchants replying to the questionnaire as being affiliated 
with the Iowa Retail Shoe Dealers’ Association. That they are 
interested in the activities of this organization and deriving 
benefits from their memberships therein is directly reflected 
in the action of the merchants in Des Moines who have re- 
cently formed a school for the instruction of salespeople, a 
session of which is held every two weeks in one or another 
of the stores of. the city. Great interest is shown in this 
school by merchants and salespeople and great good is coming 
out of this close contact between the merchants and their 


employees. 
Hawkeye Opinions 






First city in the 

‘Port Madison United States to 
go over the top 

in the Fourth Liberty Loan 

First State in the Union to go over 


[o QW @ tte top in the Fourth Liberty Loan 


Excuse us if we appear chesty! 










Here’s the message from the first town in the first state that 
went over the top in the Fourth Liberty Loan. 


And here’s the way they did it in another county: ‘‘Fourth 
Loan subscribed the first half day. Every man in our coun- 
ty turned in net worth statement excepting those’ Having 
nothing to give in. The writer has taken $20,000—$9,000 
of which was in the Fourth Loan.” 

“This community was over the top in one day. We have 
an organization here to get the money without a parallel. 
The money does come in.” So writes another mer- 
chant. 
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Minnesota 


While Minnesota has yet not won recognition as a big 
producer of shoes, there are at the same time a number of 
factories scattered throughout the state whose individual out- 
puts are constantly increasing and whose lines are being 
widened, so that they now contain a considerable percentage 
of real dress shoes. 

In and around the Twin Cities, the manufacturing business 
to a great extent centres. Lumbermen’s packs, miners’ foot- 
wear, and good, substantial work and service shoes, have long 
been made in this state. Along with these are several good, 
substantial lines of women’s, misses’ and children’s dress and 
semi-dress shoes in both McKays and welts. 

Quite a number of wholesalers in the Twin Cities are doing 
an extensive business, both within Minnesota and beyond the 
borders of the state. Generally the class of footwear dis- 
tributed is of the better type that is productive of wear and 
service. 

Retail Shoe Conditions 


A perusal of the questionnaires returned by the retail mer- 
chants throughout the state indicates that the merchants are 
generally enjoying a very satisfactory business and are op- 
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H. G. SC 
Iouisville 
Secy. Kentucky Retail Shoe Dealers’ 
Association 





timistic as to future conditions. Very few merchants are 
showing any loss in business for the nine months of this year 
as against the corresponding period of 1917. 

Almost without exception the merchants report that money 
is plentiful and that people are not only buying shoes liberally, 
but that they enter wholeheartedly into the various cam- 
paigns carried on for the sale of Liberty Bonds. In this state, 
as in several others where farming is the chief industry, the 
larger centers and county seat towns have easily put over their 
quotas, but there has been a holding back on the part of the 
farmers to enter into the ne of saad in the same whole- 
hearted way. 

It is to be noted that ir in this state es are quite a number 
of systems of chain stores which are supplied direct by fac- 
tories, but even at this, 70 per cent of all the shoes are pur- 
chased through traveling salesmen. 
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Over 90 per cent of the merchants are very frank in their 
statements that shoe trade journal advertising is of value to 
them in making their purchases. Not only are the merchants 
interested in their trade journals, but also in their Retail Shoe 
Merchants’ Associations. 


Business Conditions as Seen by the Retail Shoe 
Merchants 


One merchant whose business shows a considerable gain 
over former years attributes this condition to the fact that he 
is located in the best part of the U.S. A., in the centre of the 
great dairy and general farming district of his state and that 
the people are willing to work and save in order to win the war. 

A large Minneapolis merchant, high up in the councils of 
the N.S. R. A. says: “I think if merchants in general do not 
get too much excited and handle their affairs in a businesslike 
manner, our future is well assured.” 

Another merchant says: “In my opinion, the action of the 
War Industries Board, in regulating the shoe business has 
been a godsend to the retail merchant, as it has made him 
stop, look and listen.” 

In regard to the gray shoe situation one merchant says: 
“We will be able to sell all we have in the store.” 

A department store manager in one of the largest stores in 
Minneapolis says: “Grays and field mouse are selling well with 


” 


us. 


Kansas 


Of course there are other good states in the Union. Even a 
Kansan will admit that. But to his mind there is only one 
“Best” and this is the way he spells it ‘“‘K-A-N-S-A-S, Kansas 
—the biggest little state in the Union.” 

In some parts of the state three successive crop fail- 
ures had occurred and yet the reports from that section 
say: ‘We are now getting some rains so the wheat is looking 
good; a larger acreage is being planted 'than ever before and we 
are looking forward to a good business.” 

In other parts of the state crops have been abundant and, 
as the price of farm products has been unusually high and the 
demand extraordinarily good, the agricultural districts of 
the state have little to complain of. 

In addition to the good crops the oil production of the state 
has increased enormously within the past three years. The 
price of this product has likewise soared skyward and has 
thus put into circulation millions of dollars. 

If the answers to the questionnaires, recently sent by the 
‘Recorder’ to a list of the better merchants of the state, can 
be taken as a guide the retail merchants of the Sun Flower 
state certainly are, as a general thing, in an exceedingly pros- 
perous condition. 

Only seven per cent of the merchants reporting show any 
loss at all on volume of sales and in every instance the decrease 
is explainable by purely local conditions. But some reports 
show the merchant is possessed by a sense of fear, a lack of 
confidence in himself and the future. It should be added that 
the losses are so slight that in no instance would it affect the 
financial condition of a single merchant. 


The Situation as Kansas Merchants See It 


One merchant, whose business shows a slight slump, attrib- 
utes the decrease to the fact that he is located in a community 
of Mennonite Dunkirds. ‘‘Nufsed.” 

A good merchant, whose business has shown an increase 
not only in dollars and cents but in actual pairs sold, gives 
this opinion of the shoe business: “‘For the man who is willing 
to pay the price in work and then some more work, the shoe 
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game is all right; but the loafer better get out of business, put 
his money in Liberty Bonds and let somebody else be boss.” 

Here is a summing up of the business situation by a Kansas 
merchant that is. worthy of the front page of the best news- 
paper in the country. “For the past four years the whole 
world has been on one big, hilarious Business Drunk and there 
is certain to be a ‘Morning after.’ When it comes, as it will 
come shortly after the war is over, we will know we have been 
business drunk and will have to pay for it. 

“‘As for ourselves we are now prepared and will try and keep 
our business in such shape as to be ready when it does come. 
We believe it is absolutely necessary, under the present condi- 
tion, that a merchant keep his finances in such shape that he 
can take care of his entire obligations on thirty days’ notice 
without leaving him cramped for funds. He should thus 
protect himself against the radical changes that are sure to 
come when the war is over.” 


The Dakotas and 
Nebraska 


The great wheat belt in which is included the Dakotas and 
Nebraska had most gratifying crops, excepting in a few sec- 
tions of limited area. This fact and the fact that prices were 
good have created a business condition that is apparently very 
satisfactory to the retail merchant in these states. Very few 
of the merchants report any considerable loss in their business, 
although the influenza seemed to cut some figure with these 
states and in some sections the merchants reported that bus- 
iness was slowed up by the extremely heavy buying of Liberty 
Loan Bonds. 

These merchants have almost without exception been enjoy- 
ing a good business during the early Fall months and are look- 
ing forward to a good business for the Winter months, al- 
though many of them ‘are complaining bitterly on account 
of heavy rubbers and other warm footwear on which their 
business depends to a considerable extent. Customers gen- 
erally are reported as buying without grumbling about the 
prices of shoes, although there is an occasional merchant who 
has allowed himself to be persuaded that shoes are too high 
and consequently is not reaping the harvest of business that 
is legitimately coming to him. 

The gray shoe situation seems to be very satisfactory, one 
merchant saying that he could use more if he could get them 
and another one saying that gray is exceptionally good. 
Browns, however, seem to be very good throughout the terri- 
tory. The percentage of merchants belonging to associations 
in these states is lower than in some others, this being no 
doubt due to the fact that neither of these states have organ- 
izations that are affiliated with the N.S. R. A. 


Almost without exception, these merchants are buying their , 


shoes almost wholly from traveling salesmen and from the 
prosperous condition of their business it would seem that the 
traveling salesmen covering these territories have given their 
merchant friends the right dope on what to buy, when to buy, 
and in what quantities. Excepting in the larger towns, fe- 
male halp has not been tried out to any considerable extent, 
but as a rule is very satisfactory. The merchants generally 
believe that the regulations as they now stand are not going 
to work any hardship on their business, since their normal per- 
centage of profit being figured on the selling price is within 
the range of the percentages recommended by the N. S. R. A. 
and also that this scale of percentage mark-up is to be used 
as a guide, rather than as an absolute law which must be 


obeyed. 
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Without a single exception, every community reported that 
it has gone over the top with the Liberty Loan—in many in- 
stances the quota being oversubscribed 100 per cent. 


EXCERPTS 
The Situation as Viewed by Retail Shoe Merchants 


From one store, which is holding its own in fine shape in 
the way of business comes this report: ‘““The proprietor is in 
France—I have answered the questions to the best of my abil- 
ity—business is good.’’ This report is signed: ‘‘Yours truly— 
The Proprietor’s Wife.” ‘ 

One merchant says: ‘“The shoe business today is the most 
hazardous of any period since my connection with it.” This 
merchant, however, is basing his opinion on misinterpretation 
of the regulations and a wrong conception of the idea of the 
War Industries Board. It should be distinctly realized by 
every merchant that the Government at Washington has no 
intention of putting a man out of business, but it expects 
every merchant to make an honest profit on his business, while 
at the same time it expects him to cut out waste, extravagance 
and unnecessary expense. 

From Oakland, Neb., comes this message: “If the nation as 
a whole would be as fit to absorb the demands for the various 
war activities as has Oakland and Burt County, the loan 
would have been oversubscribed in thirty minutes after it 
was launched.” 

Still another report reads: “Our district has gone “over the 
top’’ in every instance and our city in the first few days of 
each drive.” 


LIEUT. STUART D. CULLEY HONORED 


Lieut. Stuart D. Culley, of the British Air Service, son of 
F. P. Culley, vice-president of F. P. Kirkendall & Co., shoe 
manufacturers of Omaha, Neb., has been awarded the dis- 
tinguished service cross by the British Government for his 
action in bringing down a German Zeppelin, singlehanded. 
Lieut. Culley is only 22 years old and enlisted in the British 
service before the United States entered the war. 


Oklahoma and 


Texas 


Prosperity has literally poured down upon Oklahoma and 
Texas during the past two years and while some sections of 
both states have suffered from drought and hot weather which 
have cut short the corn crop, the rains came on in time to 
make late gardens and pasturage abundant for the Fall season, 
so that the farming districts are showing good business and a 
condition that is very prosperous. The unprecedented price 
of crude oil has made the production of this greasy fluid very 
attractive to the men engaged in the business and has brought 
hundreds of thousands of dollars into these t wo states. 

From the reports received through the questionnaires sent 
out by the “Recorder,” a very gratifying condition among 
retail merchants is found to exist. Occasionally a merchant 
had to take a slight loss, but as a rule this is in a community 
where crop conditions were bad, or some epidemic was re- 
sponsible and usually it covered only one or two months of the 
year’s business. No merchant so far as the reports reveal has. 
sustained a loss that will materially affect his credit rating or 
prove discouraging in any way. 

The outlook for Spring business is generally very good, al- 
though a few merchants are doubtful, this doubt being based 
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usually on war conditions, the shortage of the cotton crop, or 
some local condition of more or less serious nature. Custom- 
ers generally are reported to be buying freely at present prices 
and very little talk is heard about prices being too high al- 
though in several localities from each state comes the report 
that. the misinformation sent out from Washington has had 
a damaging effect which seems to be hard to counteract. 

There seems to be an impression in the minds of some mer- 
chants that it was the fault of the National Shoe Retailers’ 
Association that this misinformation was spread broadcast 
over the country. This, however, is not the case, as the re- 
port was given direct to the Associated Press by the Bureau of 
Public Information at Washington, over which no organiza- 
tion could have any control. 

There seems to be a feeling prevalent in the retail trade 
that the new regulations will not hamper their activities nor 
work to the detriment of the retail business. 

In these states, as in most others, about 80 per cent of the 
merchant’s purchases are made through traveling salesmen 
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and almost without exception, they say that the advertising 
in shoe trade journals is of great assistance to them in making 


their purchases. 


Personal Opinions of the Good Buyers 


With the Government regulation of shoe styles should also 
come the regulation of extending credit in retail stores. Let 
the Government insist that shoes should be sold for cash. 

A Fort Worth merchant says: “‘Surely think that a mistake 
was made when the newspapers were allowed to get hold of 
the new regulations of shoes and make up their own story as 
the public in these trying times is very easily led to believe by 
such reports that the retail shoe merchants as a whole are a 
bunch of profiteers. Stories of this character only tend to 
destroy the confidence of the public and accomplish no good.” 

“This county has over-subscribed every loan, the last one 
in excess of thirty per cent, is over its quota on war savings 
stamps, has been liberal in Red Cross, Y. M. C. A. and other 
war charities,’ reads another message. 
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Pacific Coast States 


The general prosperity of the country is reflected in the 
business conditions of the Pacific Coast, as shown by the ques- 
tionnaires returned from the merchants, in that section. 
Very few merchants showing a loss in sales for the nine 
months of this’ year as compared with the corresponding 
months of last year. Generally speaking, the merchants are 
very optimistic as to the outlook for midwinter and next 
Spring’s business. Occasionally, local conditions have inter- 
fered to some extent and as in every other state, there are 
some merchants who do not seem to realize that with the 
advance of all other commodities that shoes must necessarily’ 
advance along with the rest. 

As a matter of fact, the advance in both the cost and retail 
price of shoes is less than in women’s wearing apparel and 
several other articles of necessities. So, when any merchant 
complains that his business is being hampered on account of 
high prices, it is a pretty safe guess that he must look within 
himself to find the reason for his lack of prosperity. 

Generally, people realize that lower prices on shoes cannot 
be expected in the immediate or near future and are not stint- 
ing themselves for what they actually need or want. Wages 
on the Pacific Coast have generally kept pace with advances 
the country over, which means that there is a good volume of 
money in circulation and the live shoe merchants are getting 
their share. 

The gray‘shoe situation does not seem to be worrying these 
merchants to any extent, although in some instances mer- 
chants report that they are putting push buttons and P. M.’s 
on them to keep them going along. It is generally conceded 
that the cost of doing business is higher on the Pacific Coast 
than in the Eastern sections of the country, one particular rea- 
son being that Pacific Coast merchants are further from the 
market, hence, an increased cost in transportation and in ad- 
dition to this, these merchants have to buy further in advance 
and consequently take a greater risk in the changes in styles. 
With all this, the merchants generally feel that the regulations 
of the War Industries Board will not work any particular 
hardship on their business, since the most of them have learned 
to figure their profits from the selling end, and realize that 
it is not the intention of the War Industries Board that they 
shall do business without a fair, legitimate profit. 

Previous to the War, female help in shoe stores was almost 
an unknown quantity on the Pacific Coast, but when it was 
found that men in shoe stores were not exempt from service 
on account of their occupations, many of the best stores im- 
mediately began to employ women and put them through a 
course of training which would fit them for the duties they 
were expected to perform. The result has not been disap- 
pointing according to the information sent in by these mer- 
chants. There seems to have been very little difficulty in 
these states in raising the quota set for them on Liberty Bonds 
in any of the drives thus far made. Many of the merchants 
say that they will do it again whenever it is necessary. 


Conditions As Viewed by the Merchants 


A merchant says: ‘‘We went over the top in spite of the fact 
that two banks went broke with forged paper amounting to 
over a quarter million dollars and with depositors of a national 
bank and a savings bank not expecting to get anything out of 
the wreck. This happened in the midst of a bond selling cam- 
paign and checks for bonds had to be returned to the makers 
because of the fact that the banks had closed.” 

One concern attaches a service flag to their questionnaire 
showing that they have six employees with the colors. 

The sales on women’s shoes in this store average around $10 
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a pair and in response to the question as to whether they will 
be able to dispose of all their shoes beyond the $12 limit by 
June 1, 1919, says: “Expect to sell the majority of them, but 
we will abide by the rules of the War Industries Board in every 


particular.” 


Mountain States 


No matter what the industry upon which a community 
depends, that industry with very few exceptions has brought 
prosperity to the people depending upon it for a livelihood 
during the war-time period. In the Mountain States, as 
elsewhere in the country, the commodity most needed and 
most in demand has been labor. Retail merchandising has 
been short-handed throughout the country, but for some 
reason it seems to have hit harder in this particular section 
of the country than in many others, yet these merchants 
have accepted the condition and done the best possible 
under the circumstances. 

In many instances, where female help would not have been 
considered a few years ago, these salespeople are now dis- 
pensing a great percentage of merchandise in the larger stores 
and seem to be pretty satisfactory. 

Stores generally are showing good gains in volumes of 
sales and the public generally is showing a disposition to buy 
freely at present prices. Some merchants in the smaller 
towns are finding customers making complaints because 
prices of raw hides are considerably cheaper in proportion 
than finished products when made into shoes. The im- 
pression that shoes would immediately be cheaper has also 
had detrimental effect in some sections, but in a general 
way, the merchants are not lying awake nights worrying 
about either the present condition or what may come in the 
near future. 

Through the mining sections of these states business is 
particularly good and present prices easily obtainable. 
This is evidenced by the fact that almost 90 per cent of 
the stores making reports have scored gains, ranging all the 
way from 5 per cent to 63 per cent, while the average is 
near 30 per cent. Generally speaking, gray, field mouse and 
other colors outside of those in the new regulations are 
selling very satisfactorily, although in some instances it is 
being found necessary to push them. Browns are generally 
reported very good, while the sale on black shoes is about 
normal. 

Everyone in this group of states has subscribed their full 
quota of Liberty Bonds, although in several instances it is 
pointed out that the rural communities have been slow to 
come across with their proportions. 


As the Merchants See It 


One Colorado merchant says: ‘We are buying our usual 
quantity for next Spring as it is our opinion that shoes will 
never get back to the low level of former years and even if 
they should slide back a little, it is better to have the stock 
than to miss sales by not having it.” 

A merchant conducting a good store says: “We find it 
easier to make profits since shoes have advanced in price. 
Denver has been dry for over three years and this is one big 
point not to be overlooked as it is surely conducive to good, 
clean, healthy business anywhere in the civilized world.” 

Merchant adopts cash—‘‘We changed our system of doing 
business to strictly cash ninety days ago and instead of losing 
20 per cent as we expected have actually gained 25 per cent. 
Have received good prices and are mighty well pleased with 
the change.” 
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N. S. R.A. Convention Plans Nearing 
Completion 
Everybody Boosting the Big Show 


The work of preparing for the January convention of the 
National Shoe Retailers’ Association in St. Louis was given 
fresh impetus during the past week by the visit of President 
John O’Connor of Chicago, head of the National Shoe 
Retailers’ Association, who was in St. Louis November 6. 
During his short stay in the city he was a guest at luncheon, 
at which were present the chairmen of all the standing com- 
mittees which have been organized by the St. Louis retailers’ 
body to push the work of organizing the convention of 1919. 

The manufacturers and jobbers of the city are doing 

everything possible to make the convention the biggest 
ever held and in order that they may efficiently co-operate 
with the retailers’ organization a representative of the 
wholesale shoe trade has been made a member of each of 
the standing committees in order that he may come more 
closely in touch with the work as it is done and co-operate 
to the fullest extent. 
' Incouded among the members thus appointed to the 
committees are the following: Publicity committee, John 
H. Wilson of the McElroy-Sloan Shoe Co.; press committee, 
Wylie Creel of the Lund-Mauldin Co.; entertainment com- 
mittee, P. B. Jamieson of the Friedman-Shelby Branch of 
the International Shoe Company; ladies’ reception committee, 
Carlos Reese of the Roberts, Johnson & Rand Branch of 
the International Shoe Company; national reception com- 
mittee, James T. Pedigo of the Pedigo-Weber Shoe Co.; 
finance committee, P. F. James, general sales manager of 
the Brown Shoe Company; display booths and hotel com- 
mittee, W. H. Montague of the Hamilton-Brown Shoe 
Company. These gentlemen are also members of the whole- 
salers’ committee organization which will handle the joint 
exhibit of the St. Louis manufacturers. This latter committee 
is organized with Harry Vinsonhaler of the Vinsonhaler 
Shoe Company as chairman, James T. Pedigo of the Pedigo- 
Weber Shoe Company as vice-chairman, and T. F, James 
of the Brown Shoe Company as treasurer. The plans for this 
joint exhibit are progressing rapidly and promise to be one 
of the very unique features of the display program of the 
convention. 


C. F. C. Stout to Address Convention 


The matter of obtaining speakers for the various sessions 
of the three days of the convention, together with the enter- 
tainment portions of the program, is progressing rapidly 
and the committee in charge expects to make reasonably 
complete announcements very shortly. Definite acceptances 
have already been received from a number of speakers who 
have been invited to address the convention, the lunch and 
the banquet, and among them are Festus J. Wade, president 
of the Mercantile Trust Company of St. Louis; Brecken- 
ridge Jones, president of the Mississippi Valley Trust Com- 
pany, and C. F. C. Stout, head of the Hide, Leather and 
Tanning Materials Section of the War Industries Board at 
Washington. The acceptance of Mr. Stout is particularly 
interesting and important because of his connection with 
the War Industries Board, his experience in what has been 
done, the reasons therefor and the plans for the future, 
however, they may be affected by the present peace nego- 
tiations of which more definite knowledge will be developed 
long before the convention itself is called to order. 


Display Space Selling Rapidly P 
The development of the exhibit feature of the convention 
is progressing,more and more rapidly as the time draws 
(Continued on page 79) 








Experiences of Manufacturers 
with Neolin Soles 


¢ Told by Themselves } 





Beals-Pratt Shoe Mfg. Company, Milwaukee, Wis., writes as follows to The 
Goodyear Tire & Rubber.Company: 


Gentlemen: 


We are enthusiastic over Neolin. We have seen 
many instances where Neolin gave much longer service 
than leather. We shall push stronger than ever this 
season Neolin-soled Shoes. 


As you have inspected our factory and compli- 
mented us on our methods, we know that our process of 
handling and attaching Neolin is right. We know that 
when we tell our customers Neolin-soled Shoes will 
satisfy, that we are in no way making too broad a 
statement. 


You might be interested to know that we are 
contemplating making a special Neolin Department in our 
factory, where workmen will handle nothing but Neolin 


Sole Shoes. 
Yours truly,’ 
BEALS-PRATT SHOE MFG. CO. 
J. He Pratt, 





There could be no more conclusive evidence of the genuine 
merit of Nedlin Soles than the facts related in this series of 
shoe manufacturers’ letters. The men who are telling their 
experiences with Nedlin Soles (in this and coming issues of 
this journal) are keen business men whose success is based on 
manufacturing shoes that give satisfaction to the consumer. 
They use Nedlin Soles because Nedlin Soles measure - up 
to. the standards of quality which they must maintain—in 
order to maintain the good reputations of their products. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


NedlinSoles 


Trade Mark Reg. U. S. Pat. Off. 
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FAIRY 151 
Children’s Tan Russia Calf Button 


urn 
Fairy 51—Infants’ Button, No —. 









No. 188 








‘ FAIRY 188 
Children’s Champagne Kid Button 
urn 
Fairy 88—Infants’ Button, No Heel. 
RR Fre 1.65 Children's Champagne Kid Button 
Fairy 188—Children’s Button, Wedge s urn 
Heel. C-D, 3-8 ............ $1.90 Fairy 588—Infants’ Button, No Heel. 
Fairy 288—Children’s Button, Bate. 8 Se err riers $1.65 


sion Wheel Edge. Spring Heel. C Fairy 688—Chiidren’s Button, Wedge 
MOE, vcciacerassuearaceake $2.35 Heel. C-D, 3-8 ............ $1.90 


FAIRY 688 











POR LITTLE TOTS 














COLORS 
In children’s shoes always popu- 
lar and under present conditions 
increasingly difficult to get. The 
numbers listed here are good in 
quality, attractive in style and 
available for immediate delivery. 
Of course they are of Grieb value 
and are Pennsylvania made. 


Grieb Shoe Mfg. Co. 


531 MARKET STREET 


PHILADELPHIA _ :: PA. 










































The Cloth 


of Beauty 


[ and Strength! 
—that is what we term our newest 
product 


| TROJAN 
| SHOE CLOTH 
| 


appearance, 


CLOTH means WEAR! 


W.A.. LIPPINCOTT COMPANY 
PHILADELPHIA, PA. 





The pure white surface of this cloth makes for. attractive 


The firm, tenacious fabric-strength of every inch of TROJAN 
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There: a Shoe Sore 


























Is your store prepared? 


What does your store need to invite new trade and hold the old? 


How can you stir up enthusiasm ? 


Successsful dealers are continually doing something to surprise 
and please their trade. 


Take a good look at your store. Cast your critical eye at the 
seating furniture, fitting stools, cartons, floor covering, etc. : 


If it is not the most modern in town, be the first to see it. 


It is your chance to surprise and please your trade. 








We offer our services. We have furnished thousands of shoe 
stores and our experience will be of value to you. 





Write for our 56 page illustrated catalogue and think it over. 


The C. F. Streit Manufacturing Co. 


1043 KENNER STREET CINCINNATI, O., U. S. A. 
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Si A COMBINATION OF 
STYLE - QUALITY - VALUE as 


HAT’S what you find more pronounced in BEALS- 
PRATT Shoes than in any other line selling at the 
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same prices. 
It fully emphasizes the reason why B-P shoes are so 





popular. 
BEALS-PRATT Shoes will build trade. Invariably the 


first pair sold to a customer paves the way for repeat 








sales. 
Your store, too, can profit by selling B-P Shoes. 


BEALS- PRATT SHOE MFG. CO. 
MILWAUKEE, WIS. 


and 


WATERTOWN, WIS. 
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Sterling 


Americans 


THOMAS. JEFFERSON 
Born April (3,1743:Died July 4,1826 
Third serene 4 United States 


“‘Life, Liberty and the Pursuit of Happiness’’ 


These are the inalienable rights for all men which Thomas Jefferson, 
Sterling American, wrote into the Declaration of Independence, thus 
proclaiming the birth of Freedom and Equality in a nation governed by 
its own people. An aristocrat by birth, Jefferson was democratic to the 
core and came to his own inauguration as President on horseback, and 
unattended. 


IT IS THEZINALIENABLE RIGHT OF DISCRIMINATING CUSTOMERS TO DE- 
MAND STERLING PATENT COLT AND STERLING PATENT KID LEATHER IN 
THEIR SHOES, BECAUSE THESE FAMOUS SHINY LEATHERS GIVE BEST SAT- 
ISFACTION. 


Wise retailers and manufacturers repeat this preference. 


Sterliiq Golt Sterliiqg Kid 


| BRISTOL PATENT LEATHER COMPANY BOSTON, MASS. 


4 
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A True Business Builder 
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Shoe 


FOR MEN 





not only holds your regular trade season after season, 
but is constantly making new friends for you. 


The finer grades (comprising a very 
large proportion of our output) bear. the 
regulation ‘Class A’”’ stamp, retailing of 
course at $9 to $12. 





No. 617--IN STOCK--WAR WICK 
Mahogany Russia Blucher, with 
white fibre doubler. 


M. A. PACKARD COMPANY, Brockton, Mass. 


Boston Salesrooms, 60 South Street New York City, 127 Duane Street 








WILL PUT A SHOE STORE IN 


“ ! 
ypfemores 
Shoe Polishes STRONG WITH TRADE= 


QUALITY VARIETY 


Whittemore’s is the all embracing line, 
including as it does every kind of polish 
and dye necessary to keep footwear look- 
ing at its best. Trade goes where it 
can be accommodated, therefore, it’s 
going to the stores that advertise them- 
selves as ‘‘Whittemore’s Headquarters.” 
Through the years that Whittemore’s 
NOBBY BROWN 


TeOSTONIAN CREAM has been in the market many polishes better qgmbintio than 


calf. You'll need ood k 7 ° 
— ofthe brown for brown sized ave perished for the simple reason 

vo Attention is directed [6 rer er thes’sthewnve that they could not win the public 
Comesat trac tively -—~) | WF =, of e W e . ° t 

eked in carton as slazed Russia calf, viei or don- favor which Whittemore’s enjoys. ‘ 
illustrated. Big seller, 0la kid or patent leather— af 5 
Produces a polish more iso light and dark gray and blood and in both large 
quickly than any other ny other color or shade. and small sizes. 
polishing brush. Stands 


Wil set mat’ down Whittemore Bros. Corp., Boston, Mass. 
the ald wool brash. Ask your jobber salesman or write for complete catalogue 
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Handle all your cash and records 
by machinery 


A National Cash Register System will take 
care of every detail of your store records. 
It will enable you to handle all your cash 
and records by machinery. 

Every sale—cash or charge—is accurately 
recorded. 

At the end of every day a glance at the 
register shows you the exact amount of your 
sales, The register also gives a printed 


record of every charge, received on account, 
or paid out transaction, It shows you how 
much cash should be in the drawer. 


The N. C. R, System saves time, saves — 
money, and. conserves labor. : 


It stops store leaks. 


It makes you careful, and your employees 
careful. 


National Cash Registers help merchants overcome war-time troubles 
Fill out this coupon and mail it today. 


SSGSERTLEAEGESD, 





Department No. 19209 
The National Cash Register Company, 
Dayton, Ohio. 


Please give me full particulars about an 
N. C. R. System for my business. 





Nano. 


Address 
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VPUUADOURADOUOSUEL ED SUADDASEUME A UAMINOADOONELUDOGAUAUOUNHNENEE! 





EOPLE quickly resent 
being supplied with mer- 
chandise of inferior quality. 


They won’t hold you respon- 
sible for prevailing high prices 
but. they wiil hold you to an 
accounting if you couple high 
prices with poor shoes. 






































Turn Shoes 


In Stock 


Exceptional Values For 
Immediate Deliveries 


CUPOUPEOETTOLEECEEL Eee i 


PT | 


F, Mayer Boot & Shoe Co. 
Milwaukee, Wis. 








Winnie 


























My 
Pal) 
Sy, 
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No. 825—ALL GRAY KID BOOTS 
Price, $5.00 

































































No. 823—GRAY KID BOOTS, GRAY CLOTH 
TOP Price, $3.75 





Ne MH TOR." Bicc'tioo F |THE ADVANTAGES OF 


No. a COLT 5-EYELET OX- 


Price, $4.25 
GRAY KID 5-EYELET OXFORDS © 
Price, $4.25 





P erfection 


MOUSE KID 5-EYELET OXFORDS 
Price, $4.25 


All made with heavy turn soles. Full Louis 
ood Heels. 


Widths A, B, GC, D 


(AA) IN THE PATENT OXFORDS 


Circlettes 


2) 


With the Sharp Shoulder and Broad Wear- 
ing Surface 
They don’t scratch floors They do protect, } |, 
They don’t wear slippery They do stop upéven|wear 
They don’t_dropout The do prevent runover heel 
PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 


F. W. Whitcher Co., 2, 








Terms: 2 per cent, 10 days, net 30. 


Ellis-Eddy Co. 


SHOEMAKERS 


Haverhill 
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The Correct Hose for Correct People Who 
Want Correct Dress, Is Always 


Time has demonstrated that “Onyx” is the standard of 
hosiery value in quality and service. As such it is the safe- 
est and surest hosiery for the dealer who looks ahead. 


Emery & Beers Company Ine. 


Sole Owners of “Onyx” Hosiery 


BROADWAY AT 24th STREET 
NEW YORK 


PHILADELPHIA OFFICE BOSTON OFFICE CHICAGO OFFICE 
1033 Chestnut Street 31 Bedford Street The Lytton Bldg. 
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An opportunity to build up new business 
ought not to be turned down without at least 
looking into it. ‘The shoes you are selling 
may be all right, and you may be making 
money on them, but by testing out 


Keith’s Konqueror Shoes 


For Men and Women 


there is every probability that you will find 
that they create new sources of revenue. 
The market is never crowded with shoes 
of the “K. K.” quality. All styles stocked for 
immediate shipment are featured’ and de- 
scribed in our catalogue. Send for copy. 


The Preston B. Keith Shoe Co. 
BROCKTON (Campelio Sta.) MASS. 


New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street 


N. B.—Interest Yourself in Unlocked Process Shoes 


1 di ad 
— li el lie ee i ee es ST 
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BUILDING BUSINESS NORWICH FIXTURES 


. . Nothing Better Made for Selling Shoes by Window, Show Case 
i ae yee House, or Interior Display 
New York City, N.Y. All Catalogs and Details by Return of Mail 
Gentlemen: — 

We are pleased to enclose herewith our statement for the 
close of our fiscal year. 

To no other source of credit information are we so 
greally indebted as we are to The Credit Clearing House 
since the settlement made with our creditors in 1915. 

We call to your attention that the loans made to us at 
that time to effect a settlement have been paid in full; that 
we are declaring a substantial dividend, and that we have 

_ @ bank balance more than adequate. 

We thank The Credit Clearing House for the many 
considerations shown in the past, and hope that our 
future relations will continue both pleasant and profitable. 

Yours very truly, 








No. 7—DOUBLE PALM SHOE STAND 


Shows a pair of shoes to the best advantage. Non extension standard 
8-inch to top of bar; base 34-inch diameter. 


The Credit Clearing House J. R. PALMENBERG’S SONS, Inc. 


**Builder of Better Credits”’ A Consolidation of Palmenberg, Norwich, Kindlimann 
SALESROOMS 


Offices in all important cities i 
Executive Offices: 440 Fourth Ave., New York, N. Y. 63-65 W. 36th St., New York 26 Kington St., Boston 
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“LISTEN AND YE SEEING IT THRU 
SHALL LEARN’’ TALK NO. 4 


ltr 


You Never Can 


Tell 


Down here in our New York Salesrooms we have hit on a little idea 
that may interest you in a big way. Some time ago word was de- 
livered to our advertising man that a printing salesman would like 
an interview. Being busy and in receipt of good service from our own 
printers the usual reply ‘‘Not interested” was sent along. 


This fellow however was not to be put off so easily and a few seconds 
later his card was handed in with the following notation: “May I 
have a chance to make it interesting?” ‘That kind of an approach 
deserved consideration and the chap was ushered in. 


Really the way he figured our needs, it seemed we must have been 
“asleep at the switch” in the past. We certainly feel grateful for 
the large sum of money he is now saving us by virtue of his better 
planning and operating facilities. But what is more important we 
learned a lesson that’s a wonder. 


“THERE MAY BE SOMETHING BETTER” 


is a warning note never out of mind. No matter what the proposition, time is 
found for a hearing. The mere conversation may teach us a new trick, a different 
method, a better possibility. We urge you too, to be ready to look at every 
man’s line. Comparison is the greatest means of proving what is best. Per- 
haps you haven’t had the chance to learn of certain merits or superior results. 
Therefore investigate, listen to reason and give them all a chance. 


We know from experience that this open-minded spirit on the part of this coun- 
try’s best retailers has enabled us to make our product a nationally desired 
article. Of course there are still a number of merchants whom we would like 
to interest. Although the suggestion we make is highly unselfish, we feel confi- 
dent that we have all to gain. There are selling qualities in our shoes which, 
we are told, are rarely approached. Look at the shoes themselves and you'll 
know why. 


We might merely mention in passing that in six years we have increased (and 
sold in record time) our output from 600 to about 5,000 pairs per day. There’s a 
reason. It’s up to you to find out. Don’t you feel your customers deserve this 
investigation in their behalf? 


Diamond HhwzZG 
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NEW YORK STOCK SALESROOMS, 
DEPARTMENT, NEW YORK 
196 Church Street 
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Style 


AVEN’T you noticed 

that, in spite of certain 
alterations in next Spring’s 
shoes made necessary by Gov- 
ernment regulations, the style 
elements of the shoes remain 
strong, pleasingly distinctive and 
salable? 


Isn’t it now plain that no 
matter what reasonable limi- 
tations may, through present 
necessities, be placed upon the 
making of footwear in this 





The Real Answer to “Style” 


country, American shoemak- 
ing genius, enthusiasm and 
enterprise always find a way 
to solve the perplexities? 


For several weeks, you, gentle- 
men of the retail shoe trade, have 
been seeing sample lines of next 
Spring’s shoes. Have you found 
anything “slow” about them? 


Until you are ready to say that 
good style means only fanciness 
and .absolute novelty each six 
months, you must concede that 
out of the present little complexity 
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of restrictions or so-called “handi- 
caps” have somehow come some 
exceedingly fine and desirable shoe 
styles for the coming season. 


For ourselves, we are satisfied 
with the Bates contributions to 
the season’s showing. ‘To produce 
them whetted our ingenuity, stim- 
ulated our determination to meet 
difficulties successfully, and gave 


us One more opportunity to prove 
what we’ve so often declared— 


—the great body of sensible 
American men want to go into 
their local shoe stores and. get 
good shoes at moderate prices. 


No stronger endorsement of this 
can be found than the recent 
price-group plan put forth by the 
War Industries Board! 


We'd like to have you see ALL the Bates Styles for Spring. 


Will you see our salesman. 


Shall we send you the Bates 


Catalog of Instock styles for Winter? 


A. J. BATES COMPANY | 


Nationally Advertised Shoes 


FACTORIES AND 
GENERAL OFFICES 
WEBSTER, MASS. 


CENERAL DISTRIBUTING HOUSE 
328 W. MONROE STREET 
CHICAGO, ILL. 


“— 
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; EATHERS 


AZTEC 
CALF 


A leather that manufacturers like 
and use—that merchants like and 
sell—that consumers like and 
wear. Favorably known as a 
summer leather that keeps the 
feet cool. AZTEC CALF takes 
and holds a brilliant polish. 


VIKING 
CALF 


A winter leather for the rough, 
hard usage that comes to winter 
shoes. A specialized leather that 
is sturdy and pliable and helps 
keep the feet warm and dry. 
VIKING CALF polishes unusually 
well. 


A. F. GALLUN & SONS 


MILWAUKEE, WIS. 


H. A. ELY, Manager 


11 EAST ST., BOSTON 
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Trade Halted by Peace Expectations 


While Wednesday is leather market day 
in Boston, the trade generally found it 
difficult to settle down to business after 
the two-day celebration of the signing of 
the armistice. And it takes some time 
and sober judgment to decide as to the 
future. Trade therefore, has been 
quiet this week. Even the steady out- 
flow of leather to those manufacturers 
having Government contracts. has been 
more or less interrupted. There is some 
uncertainty expressed as to the require- 
ments of the Army and Navy, in case 
hostilities have fully and entirely ceased, 
but the general belief is that with a mil- 
lion of our soldiers needed to police 
European countries, there will be need 
for all footwear now contracted for, 
though further contracts may not be 
forthcoming. 


But with the return of thousands, per-— 


haps millions of young men, the flower 
of the nation, to private life, there will 
come a heavy demand for civilian shoes 
which will make fully as large a call for 
leather as will be lost by the discontinu- 
ance of Army business, while the outlook 
for foreign demand, both of leather and 
shoes are predicted to such an extent 
that present leather prices will seem 
moderate by comparison with those 
likely to come within a few months of 
the end of the war. 


SOLE LEATHER 


Demand Quiet Outside of War 
Requirements 


As in previous weeks, the movement 
of sole leather is mainly in lines needed 
by manufacturers of shoes for the Gov- 
ernment, or to cut into soles and taps by 
those having contracts for such lines for 
the quartermaster’s department. Out- 
side of this, the demand has been quiet, 
and prices are inclined to sag a little, 
owing to the desire of holders to unload 
some of their stock of this character. 
There is an increased inquiry from over- 
seas for sole leather, and it is evident 
that when export space is available, 
there will be a good foreign demand. 
Manufacturers of civilian shoes are care- 
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The eas Market 
Review of Leather 
Supplies and Prices 
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ful buyers, and many are purchasing 
piecemeal, depending on almost daily 
purchases to keep their cutters busy. 

There is little good quality overweight 
hemlock sole in the market, all arriving 
being immediately shipped out to Army 
shoe manufacturers or to sole cutters. 
The lower grades and lighter wieghts are 
accumulating, and prices somewhat 
weak. No. 1 dry hide is quoted 50c 
for heavy, 48c for medium, 47c for light. 
Union sole is sold ahead in Army weights 
and qualities, and shoe manufacturers 
are buying small lots at full prices. 
Other qualities go slowly, with reports of 
concessions being offered to effect sales. 
Oak sole in top grades is fully sold up, 
some bends reported sold at 96c, and 
backs, 84 to 86c, though sales are re- 
corded at lower figures, varying accord- 
ing to quality. Belting butts are in 
good demand and light supply. Those 
rejected by the Government are quickly 
sold and bring maximum prices. Sales 
of offal the past week have not been 
heavy. A large sale of oak heads is 
reported at 16c and oak bellies at prices 
ranging from 18 to 35c according to cut 
and quality. Double rough shoulders 
are quoted from 58 to 65c. Hemlock 
shoulders 24 to 30c, hemlock bellies 12 
to 16c. Union heads offered at 13 to 
15c, bellies 17 to 19c for cows, 23 to 
25c for steers. Best shoulders quoted 
around 50c. 


UPPER LEATHER 


Business Moderate, Mostly in 
Higher Grades 

The condition of very moderate bus- 
iness which has characterized the upper 
leather market for sometime, still pre- 
vails. Outside of the movement of 
leathers needed by Government con- 
tractors the trade in upper stock is 
mainly in small lots needed for immedi- 
ate cutting and there is no more than 
enough of this to keep prices fairly 
steady. If the war is really over large 
demand is expected for export, and this 
is a factor in holding prices steady. Calf 
leather for Navy shoes going out on con- 
tracts right along. Best grades of colors 
sell around 70 to 72c, but other grades 
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are quoted as low as 50c. Black calf 
ranges from 65c for best quality down 
to 35c. There is very little demand for 
low grades. Export callis noted. Side 
leathers going forward for Army shoes. 
Civilian qualities selling rather briskly 
in small lots. Colors quoted from 42 to 
50c. Blacks 35 to 45c. Wax splits 
show improved call. Heavy flexibles 
sell on receipt. Patent leather in ex- 
cellent call, both for home cutting and 
for export. Glazed kid in good demand 
for grades over 40c a foot. 


HIDES 


Packers Sold Up to January. 
eign Hide Prices Fixed 

The Boston hide market has been 
quiet all the week. Receipts have been 
light, but fully sufficient to supply the 
demand. Very few New England hides 
have been received. Ohio buffs are 
selling at the full maximum of 2lc and 
extremes 22c. Western buffs 19%c. 
Southerns quoted at 20c for buffs and 
21 4c for extremes for Northerns; 1c less 
for middles and 2c less for far Sodth. 

The Chicago packer hide market con- 
tinued to show the activity which started 
up as soon as the price-fixing was settled. 
Packers are sold up to the end of the 
year, and are now selling ahead for the 
first quarter. subject to maximum fixed 
price, not yet established. This is true 
of native steers and cows, as well as 
Texas steers. Country hides’ are in 
moderate supply, but not all sales are 
at maximum. The Chicago calfskin 
market is quiet, with large amounts of 
packer skins still unsold. The Novem- 
ber-December take-off is fixed at 40c as 
compared with 44c for earlier take-off. 
Countries 34c. Kips are fixed at 26c 
for November-December and January 
prices 25c for packers and 15 to 25c for 
countries. New York City skins re- 
main at $4, $5 and $6. . 

Foreign dry hides have sold, in sev- 
eral instances at fully lc to 1c under 
maximum prices. Prices for frigorificos, ~ 
for November and December have been * 
established at $60. Argentine gold per 
100 kilos for B. A. steers and $44 for 
cows. 


For- 











Think Big Things, Do Big 
Things; the Time Is Here 


The future that now lies before the retail shoe 
merchant is limited only by his power to plan 
and his ability to do. 
The impetus that will be given industry by the 
event of peace and the return of our armies 
will be tremendous. 
Beacon Shoes can help the shoe merchant to 
bigger business, better profits and more pres- 
tige. 
The Beacon Agency entitles him to exclusive 
representation of Beacon Shoes in his town. 
It helps him with clean-cut men’s welt shoes, 
priced right for quick turn-overs. 
The Beacon newspaper advertising keeps the 
dealer’s name constantly before the people 
and helps direct trade to his store. 
In planning for the future, plan on 
Beacon Shoes—Write us today for the 
necessary information. 
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Men’s Goodyear Welt Shoes that 
Will Build Better Business 
for Any Retail Merchant 


Looking at the proposition purely from the 
dealer’s viewpoint, Speedwell Shoes represent 
style, comfort and wear that are hard to dupli- 
cate at the price that these shoes are offered. 
The favorable factory location, the quantity 
production, the up-to-date methods of dis- 
tribution are factors that enter into the fixing 
of prices. 

. These prices are a distinct advantage to the 
dealer—they enable him to sell more shoes at 
a better margin of profit than with ordinary 
lines. 

The Speedwell Agency is a proposition that 
helps and protects the merchant. 
The details are yours for the asking. 
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Rubber Footwear on the 
Firing Line 
The health of our men overseas depends largely on 
adequate equipment. Rain, cold, frost, and mud can 
prove just as deadly as shot and shell. Rubber footwear 
of the finest quality is indispensable for keeping the 


soldiers as fit as possible. 


So the boys “‘over there”? are wearing sturdy, comfortable rubber 
footwear for protection. Supplying their demand means a shortage 
“‘over here’’ and inconvenience to out-door workers. But who would 
compare inconvenience with the supreme risks of the men who have 
done so much for us? Uncle Sam’s boys must be supplied at all costs. 

If you cannot obtain “U. S. Protected” rubber footwear, remember these 
facts. We regret our inability to meet every demand. We will have a limited 
supply and will be able to give all customers some goods. 


United States Rubber Company . 


NEW YORK 
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BOOTS AND SHOES 
Season Favors Conservation 


Seldom, if ever has the stormy season 
held off as it has this year. The weather 
has assisted in the present popular 
clamor for conservation, for certainly 
up to this week the shoe merchant has 
had an unequalled opportunity to con- 
serve his stock of rubbers. It has been 
said that one good storm before Novem- 
ber guarantees a good rubber season, 
while the holding off until Thanksgiving 
means an average sale of only one pair 
of rubbers per person, while the earlier 
stormy weather practically doubles 
this demand, the reason being that 
rubbers bought in October or early 
November wore out so early that a 
second pair was needed before Spring. 

Few retail shoe dealers have any 
excessive stock. Some have _ con- 


siderably less than usual. This mild . 


Fall weather of the past few weeks, 
which are normally stormy, will help 
such dealers to conserve their stocks, 
perhaps to sufficient extent to enable 
them to go through the season without 
re-orders. 


TENNIS LINES 
Special Shoes for Munition Workers 


A phase of the tennis shoe business 
which has assumed marked importance 
is the manufacture of shoes to wear in 
powder mills and munition plants. It 
is positively forbidden to wear shoes 
which have in them any particle of 
metal. Such shoes are lasted without 
tacks, have rubber heels cemented on, 
and have holes for lacing without eye- 
lets, an extra stay-piece of leather 
giving the strength needed to hold the 
laces. Shoes for women, made of white 
canvas are as shapely and stylish as 
any made in the ordinary way, of 
leather, and they sell well to workers in 
these factories. 


CRUDE RUBBER 
The Market Is Quiet, with Little 
Free Stock . 
The crude rubber market shows some 
speculative forward buying, mainly 
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The Rubb er -Realn 
Market Review of Rubber 
Footwear, Supplies and Prices 
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based on the ending of the war. There 
is a belief, and it is well founded, that 
with the conclusion of peace terms there 
will soon be a removal of the restrictions 
on rubber imports, and.a renewal of the 
activity in the many manufacturing 
lines of the rubber industry. This 
belief is shown by the quotations for 
forward business in the Far East, 
where there is increased strength in 
spot market, and quotations which 
show cumulative advances the farther 
forward the prices are placed. There is 
very little free rubber in the market, 
yet enough to cover all demands which 
are apparent in the regular run of trade. 
Prices show little change since last 
week. 
Maxi- Current 
mum  Quota- 
Prices tions 
Upriver fine para 
Island fine para........ 
Upriver coarse para.... 
Islands coarse para 
Caucho ball upper 
Caucho ball lower 


First latex pale crepe... 
Brown crepe........-... 
Smoked Sheet 
Mexicans and Centrals. 
Guayule wet 

Guayule washed 


SCRAP RUBBER 
Market Steady and Continues Low 


Those who hoped that the cessation 
of hostilities would at once start better 
business in scrap rubber have been 
disappointed, for no special increase in 
activity, or stiffening in prices is noted. 
Whether the national and _ political 
situation may change matters eventu- 
ally remains to be seen, but at present 
prices show no marked change from 
those of a week ago, which were as 
follows: 

Boots and shoes are, quoted $7.80 to 
$8.00 per hundred in Boston; $7.75 
to $8.00 in New York; $17.65 to $7.80 
in Philadelphia and $7.30 to $7.40 in 


Chicago.  qatimill Sait Maat at sa 
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For trimmed arctics, Boston’s quotas 
tions are $6.30 to $6.60; New York, 
$6.25 to $6.50; Philadelphia, $6.15 to 
$6.40 and Chicago, $6.00 to $6.40. 

Untrimmed arctics bring $5.10 to 
$5.50 in Boston and New York and $5.00 
to $5.25 in Philadelphia. 


MEN AND MENTION 
In the Rubber Industry 


H. Stuart Hotchkiss, president of the 
General Rubber Co. is now chief of 
raw material production in air service, 
with rank of lieutenant-colonel. His 
headquarters are in Washington. Dur- 
ing his duty in Europe, he made a trip 
by aeroplane from London to Paris. 

The Canadian ‘“Snowball’’ Con- 
tingent, booked for service in Siberia is 
being furnished ankle high boots, the 
uppers of khaki felt, elk soles and 
catspaw heels. These are being made 
by the Canadian Consolidated Rubber 
Co. of Montreal. 

R. W. Ashcroft, manager of adver- 
tising of the United States Rubber Co. 
has returned from a fishing trip in 
eastern Quebec, Canada. 

J. W. Bicknell, secretary of the 
Advisory Board of the General Rubber 
Co., Sumatra, and his family are ex- 
pected to arrive in the United States 
within a week or two. 


W. LB. Regulations Help 


Cincinnati shoe manufacturers, hamp- 
ered in their production by the short- 
age of labor caused by the needs of war 
industries and lately by the influenza, 
are finding it a hard matter to keep their 
output up to the mark, and in some 
quarters the belief is expressed that even 
with limited bookings for Spring it is 
going to be difficult to produce shoes 
enough to fill orders. The regulations 
of the War Industries Board for the 
coming season have been strictly ad- 
hered to, however, and the manufac- 
turers say that the reduction in the num- 
ber of styles brought about by these 
regulations will do much to enable them 
to meet the problem presented by re- 
duced capacity. 
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No. 434 Black Kid $4.15 
No. 461 Brown Kid $5.50 


For IMMEDIATE USE, and EARLY SPRING, 
our BLACK and BROWN KID boots as 
illustrated above, are now having 

a TREMENDOUS SALE. 


These boots are of HIGH QUALITY KID, 
VERY FLEXIBLE and TRIM, covering tho 
WIDEST RANGE of the PRESENT DEMAND. 


They will appear in OUR NEW CATALOGUE, 
which will reach you soon, and to which 
we INVITE YOUR CAREFUL ATTENTION. 


——aeaeEE 





Makers of 
SHOES for WOMEN. 


Main Pactory 
MANGHESTER, NEW HAMPSHIRE. 
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Victory Celebrations 


In one great acclaim the victory 
message hurtled through Rochester, 
sweeping all hearts into a delirium of 
joy that vented itself into the wildest 
celebration the city ever had seen. 
Work? Why, the mechanics and every 
man and woman in the industrial plants 
gave one wild whoop, threw tools away, 
left shoes or whatever they had in their 
hands just as they were, and fought for 
the way to the streets to parade. There 
was no use trying to work and not a 
foreman intervened. Fifteen minutes 
found 10,000 marching, singing, shout- 
ing with every imaginable kind of noise- 
producing instrument. The United 

* Shoe Workers Union Co., a tremendous 
representation, The Sherwood Shoe Co., 
banners floated high in the air. The 
retail stores, too, found it impossible to 
hold their salespeople, and besides— 
what was the use? No one was out to 
make purchases, and it was only a waste 
of electric lights and heat. Every store 
was as tightly shut as on Sunday. The 
Italians were prominent in the celebra- 
tion, although they reported at the 
factories as usual on Monday morning; 
the news spread like wildfire and work 
was forsaken early. 


Menihan Employees Parade 


All indications pointed toward Meni- 
han Shoe Co., for the first demonstra- 
tions. The words “Viva _ Trieste! 
Viva Trieste’’ pierced the walls. Then 
followed a rush for the street and an 
onslaught on the other factories. Sev- 
eral clothing places were attacked first, 
then on they marched to E. P. Reed & 
Co.’s through Goodman Street to Sher- 
wood Shoe Co. and then “to the 
others. 

It was a wonderful sight but it was all 
in most excellent order. At each place, 
a small delegation entered the factory, 
announced the joyous occasion, and all 
countrymen joined in the celebration of 
the reclamation of Italia Irredento. 





News in Shoe Markets 


and Merchandising, Develop~ 
ments im America’s Shoe Centers 
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Rochester 


Big Trade Results 


The retail merchants found that fol- 
lowing the excitement, a brisk trade 
rushed into the stores and brought a 
most satisfactory volume of business. 
Marching and stamping wore out a 
great many pairs of shoes and the 
merchants are profiting by it. 


Three Laced Specialties 


The Eastwood stores are making a 
specialty of three laced shoes for men; one 
in black calfskin and two in tan calf- 
skin. While they are being sold at only 
$6.00 and are not represented as being 
cut in price, Mr. Johnson claims that 
they are of much better value. While 
this concern has not advertised the fact 
to the public, it has already voluntarily 
lowered the prices of all high grade shoes 
to meet the Government regulations, 
although such an action was not com- 
pulsory until June Ist. Except for a 
few corrective styles, there is not a 
lady’s boot in the store selling for more 
than $12.00 or a low shoe at more than 
$11.00. 

A Patriotic Measure 


Another store which as a patriotic 
measure, has reduced its entire stock to 
Government prices is Gould, Lee & 
Webster. This stock consists of Gar- 
side, Queen Quality and Banister shoes 


which heretofore sold for much more 


than this price. 
Former Prices Stand 


The Sterling Shoe Stores with 
agencies in Buffalo, Rochester and 
Syracuse, are not the least bit con- 
cerned over this matter. These shoes 
have always been sold way below Gov- 
ernment requirements, and neither the 
increased cost of production or ma- 
terials has advanced the former prices 
of $5.00 and $6.50 per pair. 


Ladies’ Combination Boots 


Harry H. Phelan & Co. is showing a 
combination last boot for ladies which 
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is made over a high arch last with ball 
of the foot within two widths wider than 


instep, and heel. For instance, if one 
usually wears a B width, these boots 
would have B width across ball but 
would be AA width in instep and heel. 
It is claimed that holes in heels of 
stockings are: frequently caused by 
shoes being larger in the heel than is 
necessary and these boots are supposed 
to be the solution of this problem. 


“Little Witch” High Cuts 


S. B: Thing & Co., ‘‘the shoe hustlers” 
of Rochester, have just received a de- 
layed shipment of Little Witch High-cut 
lace shoes for children’s, misses’, grow- 
ing girls’ shoes and little gents. These 
shoes were purchased at six months’ ago 
prices, and consequently they have 
attracted many parents to the store. 


Early Shopping 


Mr. Burke, General Manager and 
Secretary of the Long Shoe Stores in 
this district, is anticipating a very early 
and heavy holiday business this year, 
because the public is already beginning 
to realize the necessity for the elimina- 
tion of extravagance and waste, and is 
turning to useful things for Christmas 
gifts. Another reason is that the wise 
and patriotic are acting in accord with 
the Government’s request to do “early 
shopping;” consequently the Long Shoe 
Stores, as well as many others in 
Rochester, placed their Christmas goods 
on display the first week in November 
instead of the last week as in other 
years, 

Grays Again 

The Walk-Over Shoe store is pushing 
the sale of gray shoes and combination 
colors. C. H. Helmbacher, the manager 
of the ladies’ store, is well pleased with 
the number of sales of the combina- 
tions, but as is prevalent at many other 
stores, the gray shoes are going slowly 
in spite of the fact that they are splendid 
quality and style at attractive prices. 


A Heavy Storm Rubber 


Although it is rather early for such a 
line of merchandise, the Shields Boot 



























Beis Get 


P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 


Boston Office 
183 Essex Street 



















Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Oxfords and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 
ing Shades 

Write for Samples 


1312 Washington Av., St. Louis, Mo. 


















The House of Service 
Novelty Footwear 


IN STOCK 
POO8 In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 
























Women’s McKay and Welt Shoes, Stylish 

at all times and values that stand alone 

at their prices. 

Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex S 























1S08 WASHINGTON AVE. 
St. Louis, Mo. 


Novelties in Stock 
For At Once Shipment 





















Lane Brothers Co. aciend® Ave. Boston 

















W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, Duane St., Room 32 


















The Line of 100 Styles 
of mfort Shoes 
Jullets — Oxfords -— Bals 

Polish——Button— Theo 
Ties — Three Points 
Gored 










‘TIMSON Ba06,. | tne, 
Boston, 
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Shop reports. excellent business on a 
man’s heavy storm rubber, manufac- 
tured by the Firestone concern from 
discarded automobile tires. These rub- 
bers are especially adapted for use of 
mail carriers, policemen or any men 
working out of doors. 


Self-Fitting Department 


It is interesting to note that the 
H. L. Samuels Co., department store 
has installed a self-fitting shoe depart- 
ment, with facilities to accommodate 
men, women and children and infants. 
It has proven a great success, and the 
patrons appear both pleased with their 
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own service and merchandise thus 


purchased. 





Scarcity of Help 


Just another proof that scarcity of 
help is all that it is said to be, was 
shown to the U. S. authorities this week. 
Max Kowalk, of 62 South Street and 
employed by the Sherwood Shoe Co., 
was arrested for not having secured a 
barred zone permit, and for changing 
his residence without notifying the 
Federal authorities, the police or the 
draft boards. Because the Sherwood 
Co. claims to be in urgent need of his 
services, he was paroled by the marshal. 


Philadelphia 


Conditions in the Retail Field 


Notwithstanding the continued mild 
weather there has been a very satis- 
factory increase in volume of business 
done in the retail stores. All of the 
obstacles to business have been to a 
greater or less extent removed. The 
epidemic, which was the principal 
cause for lessened volume, has practi- 
cally come under control. The mis- 
taken idea that all shoes would im- 
mediately be reduced to the classified 
prices were soon understood to be 
erroneous and the general public realizes 
now that the shoe business, so far as 
they are personally concerned is to all 
intents and purposes, unchanged so far 
as this season is concerned. Buying 
on ordinary lines and in the ordinary 
manner, is following in the shoe store. 


Grays in Demand 


The demand is quite generally spread 
through the various lines offered and 
there is a considerable sale in women’s 
goods for the gray stocks, combina- 
tion boots and lighter colors as well as 
the standardized shades. In the ma- 
jority of stores there is sufficient stock 
of these goods to meet all of their 


‘present requirements and this con- 
. dition bids fair to continue through the 


better part of the present selling season. 


Heavy Footwear Selling Well 


While it would normally take cold 
and wet weather to move heavier lines 
and we have been without these weather 
conditions up to now, it is none the less 
true that there has been a good move- 
ment of this class of stock, for which the 
influenza has. been largely responsible. 
The desire of the people, generally, to 
keep their feet dry and warm, as a 
precautionary measure, has this season 
taken the place of cold, wet weather, 


that would normally be called upon to 
move this class of stock. Therefore 
the sales in these goods have been quite 
free. 
Shipping Freely 

Mr. Holmes, of the W. T. Holmes Co., 
of this city, said last week that they are 
kept quite busy shipping merchandise 
to fill immediate orders and are in 
reasonably good shape to handle this 
business. 


New View on Men’s Business 


One shoe man took occasion in the 
course of recent conversation to con- 
tradict the general opinion that the 
inducting of men into the military ser- 
vice meant a reduction in the sale of 
civilian footwear for men. This has 
been a quite generally held opinion but 
his contradictory views are worthy of 
reproduction. He maintains, of course, 
while the Government supplies service 
shoes to the man who has gone into 
military life, the individual soldier is 
somewhat adverse to wearing these 
shoes except in the actual line of duty. 
About one of the first things he will do 
on getting leave is to change from his 
service shoes to some other type that 
will take a better polish and generally 
be along more attractive lines. For 
this reason, in his own experience he 
finds he has as many sales of civilian 
footwear to men in uniform in pro- 
portion as he has to those in civilian 
life and he does not feel that the busi- 
ness in men’s lines will ‘be materially 
diminished no matter how long a man 
may be in the service so long as they are 
not sent overseas. 


Situation Improving 


There is generally better feeling in 
all branches of their business, Mr. 
Wiemer of the manufacturing and 
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wholesale house of Wiemer, Wright & 
Watkins of this city, said recently. 
Shipping is progressing in good shape 
and much better progress is being made 
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in the factory as employees are return- 
ing to their machines after having 
recovered from the illness so recently 
prevalent. 


Lynn 


The Peace Pace May Be Discussed 


Hon. Walter H. Creamer, Mayor of 
Lynn, is likely to call a conference of 
manufacturers and leading citizens of 
Lynn to discuss plans for the develop- 
ment of industries of Lynn, and for im- 
provement of conditions ney in 
Lynn, after the war. 

A score and more Lynn shops, and 
thousands of Lynn workers are now em- 
ployed in war workin Lynn. They will 
turn to work of peace, when peace comes, 
and as Lynn is characteristically, his- 
torically, and futuritively a shoe manu- 
facturing city, many will turn to the 
shoe trade. 

Consequently, more shoes will be pro- 
duced, when peace comes. Then will 
come up new problems in merchandising 
shoes, and the merchandise managers, 
and the fellows who sell shoes on the 
road, will once more become the men of 
the hour. 


The Law of Growth Applied to the 
Shoe Trade 


Bender Shoe Company has taken ad- 
ditional space at 95 State Street, Lynn, 
to increase its output of shoes to 1000 
pairs of women’s shoes daily, all flexible 
McKays, and styles of the moment. 

Philosophy, as well as machinery and 
leather, have to do with the development 
of the business of this firm. For ex- 
ample: 

“Demand for good shoes steadily 
grows,” remarks Mr. Costigan, the 
sales manager. “It must grow, for the 
times grow, and if a shoe business does 
not grow with the times, then it stands 
still, and eventually, it is forgotten. 

“The merchant who handles good 
shoes steadily prospers, and requires 
additional supplies of good shoes. He 
must grow. He cannot stand still, for 
if he stands still, he falls behind the 
times, and soon is forgotten. He con- 
stantly selects the best sellers and rejects 
the poor sellers from his lines and in so 
doing he increases the demand for good 
shoes. 

“So you see,”’ concluded Mr. Costigan, 
“‘a shoe business, like a man, must grow, 
and keep pace with the times.” 


Shoes for Cuba May Be of Colors 


Elmer F. Leach, making shoes for 
Cuban customers, at 184 Market Street, 


Lynn, finds that the lighter shades of 
tan leather are preferred by his cus- 
tomers, over the dark brown shades. 
He can make the light shades, for the 
U. S. regulations do not apply to the 
Cuban, nor any other foreign trade. 


Unconditional Surrender Demanded 
by Shoe Manufacturer 


Three pairs of shoes, from a New 
York store, came back to a Lynn factory 
Friday morning. 

“Give me the ’phone,” said the sales 
manager, grimly. He called the New 
York store, and to the manager thereof 
did say: 

“Tt is unconditional surrender we de- 
mand, and are going to get, on this habit 
of yours of returning shoes. Three 
pairs of shoes you sent back to us. We 
are sending them back to you just as 
quickly as the express will carry them. 
We want you to know that we will not 
accept any returned shoes; also, that 
you must pay for your shoes in ten days. 
The coal man gets cash for his coal, and 
you never heard of his taking back even 
a lump of slate, did you? Well, then 
just keep in mind that our firm isn’t 
going to take gack a single pair of shoes. 
We guarantee the quality of our mer- 
chandise, and back up our guarantee to 
the limit.” 

Would Make Sixty Pairs But Not 
Six Hundred Pairs 

“If one of our customers should call 
for just sixty pairs of shoes, we might be 
able to squeeze them through the fac- 
tory,’’ remarked the sales manager of a 
high-class Lynn firm. ‘But if he should 
order six hundred pairs, we would send 
back the order to him, because we would 
not be able to make up as large an order 
as that until next Spring. 


Shoe Expert to Manage a La Paz 
Factory 

Albert Cressey, of the U. S. Quarter- 
master Department, who has been in- 
spector of shoe machinery at the United 
Shoe Machinery Company factory at 
Beverly, will sail for South America, the 
latter part of the month. He will take 
charge of a factory at La Paz, Bolivia. 


Only Two Sizes Short 


In a neighboring town, a shoe man 
made a pair of shoes for a coal man, and 
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presented them to him with his compli- 
ments. The coal man struggled to get 
them on his feet. Then, looking at the 
size mark, he found them two sizes 
smaller than his feet. ‘‘Well,” he cheer- 
fully remarked,” “it may not pay to 
look a gift horse in the mouth, but it is 
worth while to look a pair of gift shoes 
on the inside.” 


Sailing to South America Delayed 
by Influenza 


James C. Williams, Lynn leather ex- 
pert, planned to sail last month to take 
charge of a tannery in Para, Brazil. But 
the steamship companies would not take 
passengers, because of the epidemic of 
influenza, and his sailing is delayed until 
the latter part of this month. 


Making Oxfords 


Charles E. Wilson, maker of fine 
shoes, is on the Spring and Summer run. 
He has sold his product ahead until 
next May. Oxfords only are made in 
the shop. Boots are tabooed, to save 
leather. Government regulations are 
followed with exactness in this shop, and 
it is expected that the regulations will 
continue a year or more after the war. 


Three Tons of Peach Stones 


Everett Dunbar, the Lynn footologist, 
varied his activities this Fall by gather- 
ing three tons of stones of peaches and 
plums, and shells of nuts. He sent 
them off, to be used in the making of 
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gas masks. Some stunt it was for a 
shoe store to gather three tons of stones. 


Free Trade in Shoes 


Lynn voted strongly Democratic, and 
that commits it to a policy of free trade 
in shoes. 

If the shoes come in free of tariff 
charges, after the war, then there will be 
regulation of American prices by compe- 
tition from abroad, as well as by order 
from Washington. 


Mr. Phelan Re-elected 


Hon. M. F. Phelan, was re-elected to 
Congress, from the Lynn district, last 
week. Mr. Phelan withdrew from 
James Phelan & Sons, leading Lynn 
shoe manufacturers, when he went into 
politics a few years ago. For the pres- 
ent, James Phelan & Sons are out of the . 
shoe business, for they are making Army 
equipment. 


Motored South 
H. E. Bell, of Bell Bros. Shoe Co., has 
returned from a motor trip to Atlanta, 
and the South. 


_ Parts for ‘*75”? Guns 
Hamel Shoe Machinery Co. of Lynn 
and Haverhill, is making parts for the 

celebrated French “75” guns. 


Tanners Are Farmers 
On the A. C. Lawrence Leather Co. 
farm in Peabody, 400 employees raised 
3000 bushels of potatoes, and other crops 
to a value of more than $10,000. 


Cincinnati 


Ban Still On but Influenza Being 
Curbed 


Although Cincinnati shoe dealers 
have been hoping for a let-up in the 
restrictions of the board of health on 
meetings, so that people will again be 
in a mood to come down town and 
shop in a normal manner, this has not 
yet been done. The influenza epidemic 
seems to be nearing its end, as fewer 
cases have been noted day by day, but 
the judgment of the board of health is 
that the end is not yet in sight, and that 
it is therefore better to keep the re- 
strictions in force. Dealers report that 
buying has been somewhat better during 
the past week, serving to show that 
people are losing their fear of the in- 
fluenza germ, but there is still a brake 
on business, of course, which will not 
be removed until the restrictions are 
officially declared off. That this will be 
done shortly is expected, as the ban on 
meetings has existed ever since October 
5, making nearly six weeks of it. 


War Chest Campaign in Full Swing 


Many shoe men, both retailers and 
manufacturers, are working hard on the 
War Chest campaign, for which nearly 
five million dollars is to be contributed 
in Cincinnati. Peace as an early pros- 
pect will probably hurt the campaign 
somewhat, but the business men push- 
ing it are confident that when the 
returns are counted the desired sum will 
be there. H. C. McLaughlin, Jos. 
Pietzuch and other prominent retailers, 
who took an active part in the Liberty 
Loan campaign, are also doing their 
share for the War Chest. 

Traveling salesmen are still coming 
in from their Spring trips, some of them 
as much as two months ahead of the 
usual return date. All of the men re- 
port that up to the past few weeks 
selling was easy, but that lately there 
has been a letting-up spirit shown 
among the retailers, probably due to 
uneasiness on account of peace talk, 
and uncertainty about what the effect 
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ef-peace might be on the present styles 
of shoes. However, the local factories 
have their work cut out for them in 
taking care of the orders now booked for 
the coming Spring and Summer season, 
and there is little or no danger that 
anything in the way of cancellations 
will happen to such an extent as to 
injure business. The retailers them- 
selves realize that they must have shoes 
with which to do business, and it is only 
those whose buying was on a specula- 
tive basis who have any cause for 
uneasiness. 


Herbert N. Lape Made Division 
Director Red Cross 


After accepting an appointment as 
assistant division director of the Ameri- 
can Red Cross at Atlanta, Ga., Herbert 
N. Lape, secretary of the Julian & 
Kokenge Co., motored to Atlanta. last 
week so as to be ready to begin work on 
November 11. Mr. Lape volunteered 
his services,. at his own expense for 
maintenance and with his own car, for 
a period of six months, and the Atlanta 
appointment was the one best suited to 
him with the time limit which he made. 
He was offered an important appoint- 
ment under the Red Cross in the 
Balkans, but was unable to spare the 
year or more which it called for. 


Increased Membership Meetings 
Postponed 


Due to the fact that influenza has 
been prevailing all over Ohio during the 
past three or four weeks, and is still in 
many cities and towns, the series of 
meetings planned by the Ohio Shoe Re- 
tailers’ Association to increase its mem- 
bership will probably not be held. No 
dates had been fixed for the meetings; 
it was understood that they were to 
have been held during October and 
November, but as October is now gone 
and the influenza is still preventing 
meetings, it is not likely that time can 
be found for the meetings this month. 
This is greatly regretted by the officers 
of the Association as well as by the 
prominent retailers who were to help 
with the meetings in the various cities, 
as the plans made would have brought 
many new members into the organiza- 
tion, it is believed. 


Walter Feder a Hero 


Walter Feder, who has been with the 
American Red Cross in Italy for some 
time, and who was awarded a medal for 
bravery not long ago, has again been 
decorated, letters to his family in Cin- 
cinnati say. The second decoration 
awarded to him by the Italian Govern- 
ment, was conferred only a short time 
ago. 


Chicago 


Retail Trade Greatly Improved 


If the past week is a fair indication of 
what can be expected henceforth, bus- 
iness among the retail shoe stores will be 
in a happy state. All over the city 
merchants are doing a very fine business 
in women’s shoes, every style and color 
coming in for its share of popularity. 
The end-of-the-war atmosphere that 
pervades Chicago seems to have put 
new encouragement into the people, 
tending towards light-heartedness and 
liberal buying of fancy clothes. Shoe 
stores in the loop have particularly felt 
the increase in business and the mer- 
chants as a whole believe that it will 
continue. 


All Stores Closed Monday 


Every store in the loop was closed on 
Monday, in celebration of armistice 
day. Most of them were closed also on 
Wednesday of last week, when the first 
rumor of peace was announced. The 
crowds that swarmed downtown were 
beyond control, and never in the history 
of Chicago was there such excitement 
as on this eventful day. Many mer- 


chants are of the opinion that from this 
day on business will be better. Money 
will have freer circulation and the peo- 
ple will be in a happier mood to pur- 
chase and will have no hesitancy in 
spending liberally. 


Wholesale Conditions Good 


The wholesalers are experiencing an 
improved demand from merchants for 
fancy footwear. Their stocks present 
many complete lines of popular styles 
that both city and country trade is buy- 
ing most actively. 


Department Stores Hold Sales 


Every department store in Chicago 
was offering special values in all lines 
of men’s and women’s shoes—prices 
ranging from the lowest possible to 
$10.00. The demand everywhere was 
rushing and a fine business was done. 


Blacks and Browns Good Sellers 


The character of the demand in the 
retail stores is wide and varying. 
Staples and novelties both are being 
called for actively, the most popular, 
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than for a long time previous, while . 
greys have been moving with increased 
impetus. nl 


however, being black kids and brown 
kids. Two tones have been selling 
better during the latter part of the week 
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Trade Summary 


Government orders have continued 
to absorb quantities of leather of all 
kinds. Local shoe manufacturers and 
jobbers report steady trade and that 
salesmen are often compelled to allot 
goods so as not to oversell. Retail 
trade in good condition. The business 
outlook in general is healthy and 
encouraging. 

Welfare Work 


The Nunn, Bush & Weldon Shoe Co. 
has opened one of the most modern and 
best equipped dining and recreation 
rooms of any shoe plant in the United 
States. It consists of roof garden, din- 
ing room, dance floor, smoking room, 
serving room and kitchen. In the latter 
has been installed every modern equip- 
ment. The employees eat in two shifts 
of one hour each from 11.30 A.M. until 
1.30 P.M. They are served a regular 
dinner by waitresses on white table linen 
for 20c and department heads and offi- 
cers 25c. Orchestra music is provided 
and dancing is enjoyed after each meal. 
Any employee who has been contin- 
uously employed three years or longer is 
eligible to membership in the Nunn, 
Bush & Weldon Co-operative Associa- 
tion. The association is governed by a 
board of directors, consisting of eight 
members, of which three are men in ex- 
ecutive positions in the factory, three 
workmen from different departments, 


one woman from the factory and one 
from the office. 


Government Order 


The Ogden Shoe Company has re- 
ceived an order from the Government 
for 25,000 pairs of Navy shoes. These 
shoes have a composition sole.—The heel 
will be made of rubber. 


Milwaukee Notes 


Three Milwaukee shoe factories have 
been awarded contracts for the manu- 
facture of 80,000 pairs of metallic fas- 
tened shoes for the Army. Final deliv- 
ery on January 15. The order is part of 
an $8,198,905 contract. The Milwaukee 
firms which have received the contracts 
are the Milwaukee Shoe Company, 
15,000 pairs; Weyenberg Shoe Com- 
pany, 50,000 pairs, and the Nunn, 
Bush & Weldon Company, 15,000 pairs. 

The shoe men of this city expect big 
export trade after the war. 

George R. Harsh, president of the 
Harsh & Chapline Shoe Co., returned to 
Washington, after a short visit with his 
family, to resume his duties as chief of 
the Shoe Leather and Rubber Goods 
Division of the Quartermaster Depart- 
ment of the Army. 

The Sue Shoe Store of Platteville, 
Wis., has been sold to John Bonacher, 
who will soon take possession. The new 
business will be known as The People’s 
Shoe Store. 


Brockton 


BIG PEACE PARADE 


Brocktonians Turn Out for 
Demonstration 


All Brockton blazed with enthusiasm 
on Monday, November 11, the occasion 
of the signing of the armistice between 
the allied and enemy forces abroad. A 
big street demonstration was organized, 
in which several thousand persons par- 
ticipated. All the factories closed and 
employers and employees took part in 
the great Peace demonstration. Brock- 
ton, as one of the principal districts 
where Army and Navy shoes have been 
produced for many months, has been 
privileged to supply to the American 
and allied forces footwear which has 
helped in some degree to win the war. 
Being thus close to the fighting forces 


abroad and fighters preparing at home. 
Brockton was in a position to partici- 
pate wholeheartedly in a Peace dem- 
onstration. Brockton footwear has been 
worn in the trenches abroad and in the 
camps at home. Brocktonians have 
given their services as well as their lives 
in the great war which is now brought 
to a close. 


Demands at Home and Abroad 


There is no doubt in the minds of the 
Brockton shoe manufacturers that in the 
near future will come, in addition to the 
home demand for shoes, a great and in- 
sistent call for footwear from foreign 
countries. Already, indications point 
to an unprecedented demand from 
European as well as South American 
countries for the men’s and women’s 
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high-grade welt shoes with which Brock- 
ton is identified. The advice which 
Brockton manufacturers give to their 
customers is: “Anticipate your needs as 
far as possible, for with the demands 
which are sure to come in the near future 
from foreign countries, our factories 
will be put to their utmost limit of pro- 
duction in order to serve the trade at 
home and abroad. When restrictions 
of buying and selling are relaxed and 
normal conditions again prevail, there 
will be a rush of buying Made-in-Brock- 
ton shoes which will eclipse all previous 
demands. With additional help, which it 
is believed will soon be available, fac- 
tories will increase their output as fast 
as possible. Meanwhile, it is up to the 
merchant to look ahead and piace his 
orders for 1919 without delay.” 


IN BROTHER’S TERRITORY 


Will Call on the Trade in Pennsyl- 
vania and Elsewhere 


Phillip P. Finn, brother of the late 
John Vincent Finn of C. S. Marshall 
Company, will cover, for the remainder 
of the season, territory in Pennsylvania 
and vicinity. Phillip Finn, in co-opera- 
tion with Charles S. Marshall, head of 
the house, will finish the trip which was 
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so suddenly interrupted by his broth- 
er’sdeath. Philip has a good knowledge 
of shoes, is a thorough business man, and 
is sure to meet with a cordial reception 
from all merchants upon whom he calls. 


NEW MANUFACTURING 
CONCERN 


Takes Over Business of an Old House 


Corcoran & Mahoney is the style of a 
concern recently formed to manufacture 
a medium grade of men’s Goodyear welt 
shoes in this city. The plant will be 
Jocated in the Brockton Factory Associ- 
ation building on Court Street. This 
concern has bought the business of F. 
L. Price & Co., who for several years 
has been conducting a Goodyear shoe 
school. During the past few months 
shoes have been made there. 


NAVY SHOE ORDER 
Local Concern Has Contract 


A contract for 25,000 pairs of Navy 
shoes with the latest pattern fibre sole 
and heel has been awarded to The Pres- 
ton B. Keith Shoe Company of this 
city. These are for delivery January 1, 
1919. The Keith concern is now get- 
ting out an order for 80,000 pairs of 
Navy shoes with leather soles and heels 


Haverhill 


GREAT PEACE DEMONSTRATION 
Haverhill Celebrates Finish of War 


The closing of all factories in the shoe 
and leather district and all places of 
business throughout the city on Mon- 
day, November 11, was followed by a 
great Peace parade in which more than 
5,000 participated and many other 
thousands witnessed. It was the most 
impressive public demonstration that 
ever took place in Haverhill, registering 
as it did the joy of Haverhill’s citizens 
over the end of the great world war. 


Haverhill Shoes in Time of Peace 


With the ending of the war, and re- 
moval of war-time restrictions, the shoe 
trade of Haverhill will be prepared to 
again supply to their customers in the 
United States and foreign countries the 
artistic, attractive and salable styles 


which they have brought out in the 
past. Furthermore, the ingenuity and 
enterprise for which Haverhill shoe men 
are far-famed, will be brought once 
more into play to the advantage of 
merchants. Once the war restrictions 
are removed and style again is per- 
mitted to have its sway, this city will 
again take its place as a center for the 
production of footwear which repre- 
sents the acme of style, excellence of 
quality and profit-making features for 
retail shoe merchants which has brought 
it to its present high position as a shoe 
manufacturing center. 

Loyalty in helping to win the war by 
conservation of style, with quick adapta- 
tion to the renewal of style variety, is 
the position which Haverhill manu- 
facturers occupy, and in which they 
have the full confidence of merchants 
everywhere. 


Boston 


“Victory Night” will be observed by 
the Boston Boot and Shoe Club at 
Hotel Somerset on Wednesday, Novem- 
ber 20, with a brilliant and appropriate 
program. President W. H. L. Odell 


will preside, and the occasion will mark 
the commencement of the organization’s 
thirtieth year. 

The chief guests and speakers will be 
Maj. Gen. William Crozier, U. S. A., 


We To Buy 
Miscellaneous 





High ality Sho 
Laces ao the Wenn 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 
470 Park Ave. 
Worcester - Mass. 











“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 





AAI AN 








“THE RIGHT LACE 
PERFECT r CASE” 


Transparent Se a 
roof cover 
Send or Samples and Prices ; 


GORDON MFG. CO. 





— UNIV SITY = 
recs uNDRY 








Insoles of all kinds 


Made by the House that 
makes good on deliveries 


Our brand ts in demand 


Order from your Jobbers 














BENCH MADE 


CHICAGO 











JAMES KENT EATON 
EXPERT SHOE CATALOG 


PRINTER 


Telephone, Fort Hill 1006 
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Where to Buy 


Women’s and Children’s Shoes 








HENRY LILLY CO. 
88-90 Reade Street - New York 
The Only Exclusive 
Shoe Auction House 
Trade Sales Every Wednesday 








and Friday 








The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 


67-69 Murray St. 














throughout South America means “These 
are the best of their kind for the 
ith American market.” 








QUESTIONS 
ANSWERED QUICKLY 


in “Where to Buy” columns—a 
growing directory for all the trade, 





presenting answers briefly to cur- 
rent problems in merchandising. 
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commanding the Northeastern Depart- 
ment, and Mr. Edward B. Saunders, of 


the Information and Education Service, . 


U. S. Department of Labor. 

Gen. Crozier will be accompanied by 
the members of his staff, and President 
Odell, who is captain of the Ancient 
and Honorable Artillery Company, will 
have a large delegation of his associate 
officers as his personal guests. Rev. 


Nov. 16, 1918 


Dr. Edward A. Horton, of Boston, will 
also be a special guest. 

In addition to the speaking program, 
there will be special patriotic music. 

Was *‘Influenzaed’’ 

Fred Timson, of Timson Bros., shoe 
wholesalers, Atlantic Avenue, was “‘in- 
fluenzaed” at his home in Swampscott 
last week. His wife and two children 
also were sick. 


St Louis 


One Merchant Defies Order 


Only one shoe store so far as is known 
undertook to defy the order of the 
Health Commissioner which closed for 
several days all but vitally essential 
plants and businesses on account of 
influenza epidemic—the T. J. Reid Shoe 
Co., which had advertised a special sale 
and which opened the day following 
that on which the extended order be- 
came effective. The police closed the 
store. and took the management to 
headquarters to explain the matter if 
they could. President Reid, discussing 
the matter, said that he felt that shoes 
and rubbers were especially essential 
at such times as the present and was 


willing to give the profits of sales during 


the closing period to the Red Cross or 
other charity, but the proposition was 
not acceptable. 
° 
Wholesale Business Shows Im- 
provement 


The wholesalers and manufacturers 
of shoes report that new business is 
definitely improving, following the re- 
covery of the trade from the hesitancy 
which came with the peace talk, the 
influenza epidemic, etc. At that the 
new orders coming in are not yet up to 
normal, though the plants do not. care 
particularly about that as they are well 
supplied with business, considering the 
present labor situation, and are in 
position to operate up to their labor 
capacity for some time to come. In 
fact, the plants rather welcome the 
opportunity to clear up the business, 
including military and naval orders, 
now in course of production. 


Jackson Johnson, Jr., Dies in Eng- 
land 


Jackson Johnson, chairman of the 
board of the International Shoe Co., 
received news during the week of the 
death of his son, Jackson Johnson, Jr., 
in England where he had been landed 
with other men of the tank corps in 
which he had enlisted. Young Johnson 
was taken ill with pneumonia on the 


way overseas and although he was still 
living when he was landed at Liverpool, 
the medical care given was not able to 
save his life. 


New Factory Nears Completion 


The new plant of the Pedigo-Weber 
Shoe Co., at Locust and Theresa Streets, 
which has been under construction for 
some months is rapidly approaching 
completion. It is a daylight factory of 
six stories. The new plant will give 
more than double the space in the fac- 
tory now operated by the company at 
Vandeventer and Laclede Avenues. 


Samuels Shoe Co. Occupies New 
Home 


The new building of the Samuels 
Shoe Co., at 1214 Washington Avenue, 
has been completed and the company 
moved in Monday of this week, expect- 
ing to be settled down within a few 
days. The building has been especially 
handsomely fitted up on the first floor 
with effective office and sample room 
fixtures, while the remainder of the four 
story building has been equipped in 
complete fashion for the handling of 
stock and prompt preparation for ship- 
ment. - The new building gives more 
than double the space occupied by the 
company at the present time. 


The Gray Shoe Situation 


The retailers are being advised of the 
true facts as to the War Industries 
Board’s orders in the matter of grays, 
and manufacturers are advising the re- 
tailers that it is their job to correct the 
impressions of the consumers by proper 
local publicity and the emphasizing of 
the fact that it is more disloyal to refuse 
to wear stock already made up and, thus 
compel the “scrapping” of the goods 
and the making of new goods, than to 
wear such shoes as are on the retailers’ 
shelves. Plans are being considered for 
a campaign of education along the lines 
of “use the goods already made” in 
order to counteract the troubles now 
being encountered. 





Nov. 16, 1918 BOOT AND SHOE RECORDER 


WPA) S 


> 
ts 
< NE 
° SM 


| 
q 
S 


nt 


Sey 
RS | 


SSS 


/ 
Uf 
de 
LEZ 
tinge 


\\ 
AN 


\ ‘ 
Style 487 SS et Style 488 
Last 110 Sa. Last 109 


Reignskin Lace Oxford White Reignskin Lace Oxford, 13-8 
Louis Heel, Enamel Sole and Heel Heel, Welt, White Enamel 
Edge and Heel 


Style 469 Style 459 
Last 109 Last 110 


Russia Calf Lace Oxford, 13-8 Heel Kid Pump, Louis Heel, Welt 
Style 482, Last 209—Same in 
Gun Metal 


Not Just Styles but Shoes 


The.shoemaking back of style is the foundation for 
the reputation for reliability that Johnson Bros.’ 
shoes enjoy. 


J 


OHN SON BROS. SHOE MFG. Co noo oolfnaiim coo 


Hallowell, Qaine. 100 
Gi, D 000 
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GIVE TO THE LIMIT 


To aid the three greatest religious forces who 
are driving through as a unit for 


$170,000,000 


To keep your boy and my boy physically 
“Right” until “Johnny Comes Marching Home” 














“’Til the Boys Come Home * 


GIVE! GIVE! GIVE! 


YOUNG MEN’S CHRISTIAN ASSOCIATION 
JEWISH WELFARE BOARD 
YOUNG WOMEN’S CHRISTIAN ASSOCIATION 

WAR CAMP COMMUNITY SERVICE 
KNIGHTS OF COLUMBUS 

NATIONAL CATHOLIC WAR COUNCIL 

SALVATION ARMY 
AMERICAN LIBRARY ASSOCIATION 





United Shoe Machinery Corporation 
BOSTON 





BRANCH OFFICES 
Auburn, Me 87 Main Johnson City, N. Y.....124 Main 37 Warren 
Brockton, Mass........93 Centre Lynn, M 306 Broad Philadelphia 221 North 13th 
Chicago 18 South Market Marlboro, ....-1l Florence Rochester, N. 130 Mill 
Cincinnati 708 Broadway Milwaukee i 
Haverhill, Mass.........145 Essex New Orleans 
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Announcing 


THE ESTABLISHMENT OF A NEW 
PUBLICATION 


EXPORT EDITION 


of the Boot and Shoe Recorder 






for the purpose of creating and maintaining a 
greater knowledge and appreciation of 
and desire for American-made 


Shoes - Leathers - Kindred Products 


This publication will be received monthly by a 
carefully selected circulation made up of the most 
responsible and progressive merchants, manufac- 
turers, factors and importers of shoes and shoe 
goods in every market of the world.” 


Connected with the Export Edition and under the same direction is the 


INTERNATIONAL SHOE and LEATHER TRADE SERVICE BUREAU 
of the Boot and Shoe Recorder 





*With the excep- 
tion of the countries . 5 - , 
of Latin- America] where expert information relating to foreign merchandis- 


which are covered j é 
already by the cir-| ing, markets and finance can be obtained. 


culation of the Edi- 


jon Latino-Ameri- ‘ ; jad i ‘ 
tana of the Boot} For full particulars regarding the publication and its 


and Shoe Recorder. | attendant service, apply to 


Boot and Shoe Recorder Publishing Co. 
207 South Street, Boston, U.S.A. 


Edicion Latino-Americana 











Boot and Shoe Recorder Export Edition 




















Pre : 



















































In the Spotlight! 


Stands the Rays of 
Investigation 


Ask Your Neighbors 





Cm BA '(@) °F 70 OC Oe] ton 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 
NEW YORK: 66-90 GOLD ST. 


ST-LOUIS: LEATHER EXCHANGE BUILDING BOSTON: 145 SOUTH ST. 
JOHNSON . STEPHENS ¢ PATTON LEATHER CO THE G.LEVOR COMPANY 
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MGorrect Do dg e- 


For All Occasions 


Silver and Gold Cloth Slippers 
In Stock 


D ODGE Party Slippers of 
Silver and Gold cloth have 


a reputation of their own in the 
best and smartest shoe stores. 


And are also e 
Warranted Against Tarnishing 


Our stock department is completely 
ready with the styles that our experi- 
ence has taught us are right. 


WE are specialists. When you have 

a serious trouble, you go to a 
specialist to diagnose your case and 
to remedy the trouble. You get from 
specialists the highest order of service 
and product because of their experience. 
In times of Peace as well as War our 
line consists of shoes that are practical- 
ly made and we specialize in manufac- 
turing exclusively Turn Low Shoes. 








No. 217---Silver Cloth Opera, 
Full Louis Heel, Long Vamp 
$3.85 


No. 216—-Gold Cloth Opera, 
Full Louis Heel, Long ver 


3.85 








Terms: Net 30 Days 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


Chicago San Franciseo 
20 W. Jackson Blvd. 417 Pacific Bidg. 
Great Northern Bldg. 


Kansas City, Mo. 
205 Ridge Bidg. 


Boston New York Philadelphia 
183 Essex St. 130 W. 42d St. 600 Denckla Bidg. 


Bush Terminal Bldg. 


Montgomery 
20 Galena Ave. 

















BOOT AND SHOE RECORDER 





Make Buyers 
Out of Passersby 


character and a tone of re- 
finement to shoe displays. 


They help to make display 
windows business builders. 


Hugh Lyons fixtures are 
completely described in our 
catalogs. Let us send you 
our supplementary edition 
showing our Queen Anne, 
Chippendale, Adam and 
William and Mary period 
fixtures. 




















HuGH LYONS & COMPANY 
MAKE BUYERS OUT OF PASSERSBY 
LANSING - MICHIGAN 


NEW YORK SALESROOM CHICACO SALESROOM 
35 WwW 32nd STREET 234 S. FRANKLIN ST 





Hugh Lyons fixtures lend) '' 











The name by which many mothers indentify 
the best wearing shoes for children. The 
easy fitting lasts and the sensible styles add 
to their value as the most practical line to 
handle. Order from Stock. 


BUTTON 
Cc. &D. 
Widths 


F40—..... 5 8% 12% 

F41—Dull. . to to to 

F43—Tan... } a 

Manufactured and Stocked by 


Williams, Hoyt & Co., Rochester, N. Y. 
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The most widely circulated book ever 
printed for the shoe trade is the 


~ 


Stick and Leather 


Lexicon 


(Copyrighted and All Rights Reserved) 


Now in its FOURTH edition, enlarged and 


j revised, and printed from new type. Three 
] big editions went rapidly, and it is still 


selling fast, for it is a book that every } 


s seller of shoes will value for reference or 3 
f extended study. It is a recognized au- , 
} thority in the trade, because of its de- 
 pendable accuracy. It is compact, concise, 
| pocket size, not a word wasted. Price, 50 
; cents a copy, postpaid, or three copies to 
i one address for $1.00. Every member of } 
every sales force ought to have a copy. 
y Send check (or stamps) with order to 
t Book Dept., “Boot and Shoe Recorder,” § ° 


1 207 South Street, Boston. 


Knowledge Is Power 


Your new salespeople need to 
knew the terms of the trade. 


A War Service 


Text Book | 
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NOTHING BETTER MADE IN THE UNITED STATES 


WE ARE GLAD TO DEDICATE OUR 
SLOGAN TO THE CAUSE 
OF PEACE 














ROGERS FIBRE COMPANY 


Sole Manufacturers of Mousam “‘Horn Fibre’? Counters 


121 BEACH STREET, BOSTON, MASS. 


PHILADELPHIA CINCINNATI ST. LOUIS 
WILKINSON & REGER JOHN C. RUPP CO. DENNETT & PRINCE 
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For Better Looking Shoes in Your 
| Window Use Mayhew’s Invisible 
| Top-Trees .°. 2°. o%s 0% = a%s a % 











[ cA This Top-Tree fits inside ONE OF THE; MANY GOOD LOOKING 


of the shoe—smoothens out GOOD WEARING SHOES 
rough lines and is also en- For Boys and Little Men 


tirely invisible. 





Sold by 
Jobbers or 


Direct 


No. 105—Boys’ Tan Bal, Goodyear Welt, 


No. 8—For Open Form or No Form 
Leather Sole, West Point Toe, Sizes 1 to 6. 
$3 


No. 6—For Closed Form 
No. 4—For Men’s Shoes Only 





“HONEST WEAR IN EVERY PAIR” 


| 1 MARSTON & BROOKS CO. 
Manufacturers HALLOWELL, MAINE 


James N. Mayhew Company 


; lis, Mi , U.S.A. ee ee ee ee ee ee ee ee ee 
eit asta MATT MCA CAT 





























| 


“MUSTO” BOOTLEG FORM $ 00 


Put in place in a jiffy 

















Remove the wrinkles and bumps from your shoes! Show them PER 
in all their graceful smoothness! Preserve every fine line! All DOZEN 
shoes in your window trim can be made to have double attractive- 
ness and double sales-value if fitted f.o.b. 
Pittsburg 


The only Bootleg Form over the ‘‘Ajusto”’ Bootleg Form. 
over which spats can be Cost is trifling. Solow you can buy Kansas 
fitted. Shapes them per- in quantity and be prepared to have 

fectly. every shoe on display displayed right. 


U.S.SPECIALTY MFG. CO. 


DEPT. A, PITTSBURG, KANSAS 
Remember—IT’S KANSAS 








We can put you in touch with the big European Buyers 


of Leather and Shoe Supplies. It will pay you to investi- 
gate this business and the information and service which 


we can render you. 


Address Boot and Shoe Recorder, 207 South St., Boston. 
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INIMITABLE! The perfect fit of a woman’s laced shoe — the trim 


wrinkleless ankle, so important when to-day’s skirt 
shortness is considered —can be obtained in no other way than by lacing. 








Diamond Brand Fast Color Eyelets, through which the laces of all shoes should 
pass, never chip, fade or tarnish. Remember — specify “‘ Diamond ” to your manu- 
facturer. 


UNITED FAST COLOR EYELET CO., Boston, Mass. 


PeRHHSHSHOHEH CASH SREEESELEESEOE SE 
Pe®eesasaeeseseseasesesenea 
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— page per issue: 
ltime 7 times 
1 neh. ...-$4.00 $3.00 
8.00 6.00 
.12.00 9.00 
15.00 12.00 


$2.75 
5.25 
7.75 


4 inch 10.00 





“Recorder” rates for space less than one- 


13 times 


Payment in advance is 


Classified and Opportunities Department 


P°rictmom « a Three cents per wo for = "Want o- 
Minimum amount accepted, word for ach other 


emeass anapned 
up to five o’cloc 
come in care of t! 


26 times 52 times 
$2.50 $2.00 
4.75 4.00 
7.00 6.00 
9.00 8.00 





under letter 





required, except when regular advertisers, as amounts 


are too small to open accounts 


to their address, each 
pb A and paid for 
ter postage. 


. Answers to ads. must be sent 








SALESMEN WANTED 


HELP WANTED 


WANTED TO PURCHASE 








A? MANUFACTURER of women’s shoes, cater- 
ing to jobbers, has an opening for a few live 
wire salesmen, who have an established trade of the 
better class, who can purchase shoes in 36 pait to a 
width, no less. Strictly commission proposition. 
Any salesmen selling to average retailers need not 
apply. Address B93, care of Boot and Shoe Re- 
corder, 207 South St., Boston, Mass. 


W ANTED—Resident salesman in Pittsburg and 

Western Pennsylvania to sell an in stock 
line (50 styles) men’s fine Goodyear Welts. Com- 
mission basis. Address B107, care of Boot and 
Shoe Recorder, 207 South Street, Boston, Mass. 


) AN'1ED—Live wire side line men acquainted 
with shoe and findings trade. Liberal com- 
mission. Address K90, care Boot and Shoe Re- 
corder, 127 Duane St., New York City. 
es LINE SALESMEN wanted.. Side 
line. beral commission. Pocket sample. 
B91, care Boot & Shoe Recorder, 207 South 
Boston, Mass. 
WANTED—Live wire salesman, acquainted 
with shoe and Finding Trade, to sell Cotero 
Toneue Pads, either straight or side line. Cotero 
Cushion Mfg. Co., Burr Blidg., Scranton, Pa. 








POSITION WANTED 


AT LIBERTY Dec. Ist, manager, buyer and 
+% advertising man of very successful shoe busi- 
ness. Young, married, fourth class in draft. Write 
or wire Manager, Moneyworth Shoe Store, Flint, 
Michigan. 
Wane . p~ live L. — salesman. Connection 
. general line preferred, 

er ee ine for next season. Six 

road experience. A-1l reference. Address 
Box 1 118 Shelby, N. C. N.C. or S.C. territory. 


WANTED. POSITION—As ‘Buyer and Manager 
Reliable Shoe partment in Middle 
pl. Eighteen years } Soke Age 38. No 
town under fifty d inhabitants considered. 
an Spe qt sued ane | a a 
sma! shoe departments. Address B96, care Boot 
and Shoe Recorder, 207 South St. Boston, Mass. 
POSITION | wanted by e 
and manager, where abi ities will 
chance. Best cy, ft ¥ yw 
experience as manager. + i oe 
Man, 318 West Covallas, San Antonio, Texas. 





will co 











HELP WANTED 


fa eg mae ay for shoe department, 
Eastern Ohio ci y of thirty thousand. Only 
those who actually had experience in managing and 
buying rp ye State age, salary, past ex 
ence and send references in first letter. Address 
B106, care Boot and Shoe Recorder, 207 South St., 
ton, Mass. 
ANTED—An oo advertising man 
who so t y understands the leather 
ss shoe findings business as to be able to get up 
sales producing catalogs, booklets and _ letters. 
Address B109, owes — and Shoe Recorder, 207 
South St., Boston, M 


Job Lots of Shoes & Leather 


Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 











WaANTED— Experienced manager and buyer of 
men’s, women’s and children’s shoes for a 
large department store in the mid-west. Man 
capable of handling large volume—also profit 
maker. Give full particulars as to experience and 
reference. Address B108, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 








LINE WANTED 


OUNG man of large acquaintance, covering 
large cities’ in Pennsylvania, New Jersey, 
Delaware and Maryland, with auto regularly, 
from Philadelphia for Boston jobber on commission 
basis, desires to make connections with m .nu- 
facturer or jobber who is in a position to handle a 
minimum of one hundred thousand dollars an- 
nually for this territory. Do you wish to introduce 
your line or build up a better business in this 
territory? If so act immediately. Can produce 
—- references from the shoe trade. Address 
ig, ay and Shoe Recorder, 207 South St., 

iton, ass. 


S OE MANUFACTURERS—Line wanted for 
mver West territory, jobbing or large retail 
trade beginning 1919, wi ’ consider only such fac- 
tories as are in a position to handle a minimum of 
$200,000 volume yearly, from this terri » with 
efficient organization on a modern basis, who can 
use a real producer thoroughly poten mom Pye with all 

important shoe buyers, highly trained specialt: 

salesman willing to do missionary wor 
the first seasons, will be i “ern market in 
ber. Address “B83, ” care Shoe 


Recorder, 207 South St., Boston, Mass. 











FOR SALE 


business, motor power finishing 
ictor stitcher, skiving machine, 
Good business and lenty 
wood 





GOOD re 

machine, 
Singer sewing machine. 
of work. Write Wm. Werner, Box 604, R 
Falls, Minn. 


HOE stock for sale, cheap, consisting of apart 

gent’s, misses’ and children’s shoes, rubbers and 
findings, invoice between six sy seven thousand. 
Good location on the corner a good thriving 
Ss. Rosenthal & Sons, Inc., 





city, building for rent. 
Petoskey. ich. 


S== STORE FOR SALE—Good bus iness, ‘mat 

sell on account of sickness and death in family. 
Address B110, care Boot and Shoe Recorder, 189 
West Madison St., Chicago, Ill. 








WANTED TO PURCHASE 








WANTED FOR EXPORT 
Slow Sellers 
YOUR | Surplus Stocks 
Stocks 
FOR CASH 
NEW YORK EXPORT 

PURCHASING CORPORATION 
515-517 Broadway, New York City, N. Y. 





oo a | 


ND 


We Buy for Cash 


athe 5 mn Pp - 
eta 
~ ard Surplus Stocks, Jo! 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 
Shoe Dept., Martin Posner, Manager 


537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 


Se); Vz; V2; a2 VV 





—$—— 


2 














ee a IT 








Highest Cash Prices Paid 


for entire shoe stocks. We also 
buy your surplus or slow sellers. 


Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 
ire or Phone us 
Correspondence Confidential 
tablished 1890 


GLAUBERG & CO. 
401 Broadway, New York 
Phone 2438 Franklin 
We also purchase clothing, 
hats, furnishing goods, etc. 








We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 


other merchandise. 
Guanti vane Staten, 
aud cit aiiee aes. 


BROOKLYN PURCHASING SYNDICATE 
610 Broed , 


Brooklyn 
"Phone, 2328 











No matter what policy you may pursue 
in selling to the shoe trade, nevertheless, 
you need the “BOOT AND SHOE 











RECORDER” all the time. 
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WANTED TO PURCHASE © RR. A Cation MISCELLANEOUS 


CASH PAID (Coneluded from page 40) 


nearer for the convention and a consid- Every Shoe Store Needs 


Ge ve tome & soni Cate & ioe erable number of additions to the list a pair of 


ever. We will send a representative te of firms who will have exhibits has been “MANCHESTER” 

investigate and make offer upon request. made. since the first report.,,;.Amon (Trade Mark Reg. U. S. Pat. Off.) 

Max Kalter Mercantile Co. tons _ . CURVED JAW CUTTING 
those who have within the past few days 


100-102-104 Srent Se. ae York City - 
hone Spring 94 signed up for space are the following: NIPPERS 


Julian & Kokenge Co., Cincinnati , The only nipper 
ISCE NE Stern Auer & Co., Cincinnati made which is just the 
MISCELLANEOUS F. C. Church Shoe Co., St. Louis ; eS See 0 On ae 


Wm. Greilich & Sons, Brooklyn, N. Y. > gg gamma 


rT; ” 
FISHER W. H. McElwain Co., Boston a ” 
b= ‘<e a e ‘agi? . Manchester 
Helming McKenzie Co., Cincinnati Tends Rieck Bon, US 
Ba ni Of J. & T. Cousins Co., Brooklyn Pa.of. 
COUNTER Hoerr-Adam Shoe Co., Belleville, Ill. nippers are made of 
SUPPORT It is the belief of Chairman Williams ee a 


t With A Help to ‘ : ‘ nickel plated with a 
— ; Weak Ankles of the committee in charge of this work curved jaw that ena- 


Prevents the Counters of Boots and that the space set aside for exhibit pur- bles you to cut the 
Shoes from Running Over. Easily Ap- ; ‘ . ° tacks close to the in- 
plied. No Repair Department should poses will be entirely occupied as he has oo 


be without them. _ . enough manufacturers now in corre- ance dial eaadilte 


The New Improved pe ng" "% — wren ag sign- “MANCHESTER” 
- 3 W. me OP ae he ee ae curve jaw when order- 


SHOE STRETCHER The Hotel Statler where the head- j ing. 


will adjust counters or stretch quarters of the convention Will be and Write us direct if 


chews two whole sess without where the exhibits will be made has al- pour dealer cnaneteny- 
damaging the shoe. Range of 1 ply you. 
sizes: isses’ 13 to men’s 12. lotted three floors to this purpose and 5 

Price, $4.50 


ith . aig : 
pore the a. pe gong tip to on these floors nothing but exhibits will 


=~ — or width to be permitted. No sleeping quarters Frank W. Whitcher Co. 


F. W. WHITCHER Co. will be available on these floors during REESE Sen 
the convention and thus every possible Fe ea ny 


facilitation will be provided for making Boston, Mass. 323-325 W. Lake St. 
the exhibits complete and attractive to 
the last degree. 
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Milbradt Rolling 
Step Ladders Gordon Goldsmith Weds 


— cai oll Kinde cf Gordon Goldsmith, the popular rep- 
stores 


stor ee oe resentative of Nason & Phillips, Ben- 
along with less help, save jamin H. Newhall, K. M. Stone Im- In rough, wet work, last twice as long 
ae oe oes Epon porting Co., and J. Newton Seitz Shoe = ne dee ogee shoes. Cost half as much. 
nee of your store. Co., with headquarters at the Marl- os ee Pagcitnat yd ang —e 
proval and saliefection borough, Baltimore, Md., is to become tising is Togo moog ¢ the demand 

n . . . everyw among Farmers, 
Sectgtrcn| eine ey ameaaey ie UMMA Saran ness fe 
showing 18 styles of lad- : ~ 4 orkers, etc. We back 


ders as well as other store Henry Kahn of Baltimore. your sales with our 
fixtures. money-back guaranty 


to users. Advertisin 
Milbradt matter f 


Manufacturi Co. merchants. 
uanaaee MISCELLANEOUS 


St. Louis, Mo. 














Reece’s Rocker Bottom Wood Sole Shoes 
High Grade 


Wanted at Once wish Crete, 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too La Short Fitting Stools, Screens, etc., 

eae Taken” Wood Window Display Fixtures 
GLOBE MDSE. co. Oli Grain U Catolog 

Indianapolis, Ind. ogee Be a lead $1.45 to $1.80 on 


- Request 
New York Office 

23 Lispenard St., New York City Beste, enemy ny gio: aa iienah ee 

Merchandise of All Kinds Purchased REECE SHOE CO. - - COLUMBUS, NEB. 1141 w. at , Cincinnati, O oO, U.S. A. 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


Getting More Shoes Sold Right; not only “more” but tights sold for the right pur to the right 
wearer, in the righ! fitting, for the right om, at the right profit. This is the great problem of the retail 
shoe merchants. The chief purpose of the ‘““Boot and Shoe Recorder’”’ is to help. solve it; for this is the 
basic problem upon which de —_ the ‘queaiai of the entire allied pn relating to shoes and 
leather; their production and distribution 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
Member of A iated Busi: Papers, Inc. Member of the Roa Newspaper Ass’n Member of Audit Bureau of Circulations 
















Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 

















Published Weekly in the interest of Se shoe 
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THE ‘“GIRL-BEHIND-THE-MAN-BEHIND-THE-GUN” HAS 
TO WEAR ‘HEAVY, PRACTICAL SHOES WHILE DOING 
FARM WORK—BUT WHEN HER DAY: IS DONE, SHE 
TURNS TO A PAIR OF DAINTY SLIPPERS FOR CHANGE 
AND REST. EQX FOOTERY IS HER CHOICE USUALLY. 
THE FOX LINE IS THE POPULAR WAR-TIME FOOTWEAR 
FOR ALL DRESS OCCASIONS. IT IS DISTINCTIVE 
ENOUGH IN LASTS AND PATTERNS TO TAKE THE 
PLACE OF THE ENDLESS VARIETY OF STYLES AND 
COLORS YOU HAVE FOUND IT NECESSARY TO STOCK 
HERETOFORE. 

SUGGEST TO YOUR CUSTOMERS BY WINDOW CARDS 
AND WORD OF MOUTH, THAT WEARING LOW SHOES 
WITH GAITERS IS CONSERVING THE LEATHER SUPPLY 
AS WELL AS A POPULAR WAR-TIME ECONOMY. 

THE FOX LINE OF SLIPPERS, OXFORDS AND PUMPS 
MEETS THE NEEDS OF THE WOMEN WHO WANT SOME- 
THING UNUSUAL IN SHOES WITHOUT PAYING AN 
UNUSUAL PRICE. 


CHAR LES K. Chicago: Great Northern Bidg. Boston: 54 Lincoln Street 
New York: Marbridge Bidg., Broadway and 34th St., 
Haverhill ° Room 632 
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fax 


Tyrian Brown Bal. 
Wellington Last, A 7 to ll 
B, C, D, 6 to 11 


Carries heavy single sole 


The Dalton Company, Inc. 


Makers of Honest Value Shoes 
BROCKTON, MASS. 


CHICAGO: 1415 Great Northern Building NEW YORK: 651 Marbridge Building 


BOSTON OFFICE, 183 ESSEX STREET, Room 405 
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“True To Its Name 
It’s Standardized” 































































































ESPITE conditions which make 
selection more difficult than 
formerly we are still maintaining the 
quality of 


STANDARD KID | 


and the prices remain reasonable. 


Specify STANDARD KID for that .. 7 
quality, appearance and permanence of 
color that so greatly appeal to your 
customers and hold their confidence. 


STANDARD KID MFG. CO. 


MANUFACTURERS OF BLACK AND COLORED 
GLAZED KID AND PATENT KID 


207 SOUTH STREET BOSTON, 
Factory, Wilmington, Del. 








































MASS., U.S. A, 












AGENCIES 
CHAS. A. BRADY, Rocheste rand ¥. F, W. BAILEY & CO., St. Louis, Mo. 
GEO. A. MeGAW, Chicag Tl, 



















































































TANDARDKID 


TRUE TOITS NAME 
IT'S STANDARDIZED 
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Experiences of Manufacturers 


with Neolin Soles 
(Told by Themselves } 


Burt & Packard Co., Makers of ‘‘Korrect Shape’ Shoes, Brockton, Mass., 
writes The Goodyear Tire & Rubber Company as follows: 


Dear Sirs: 

You will undoubtedly be interested to hear that 
our salesmen had been in their territories only a very 
short while before it became very noticeable to us that 
this season, shoe retailers are ordering Neolin-soled 
shoes more heavily than ever before. Compared with the 
corresponding period a year ago, there are twice as 
many shoes on orders received so far this season which 
specify Neolin Soles. 

We think everything indicates that you have 
"the triangle" with you--the consumer--the dealer--the 
manufacturer--and we are sincerely happy that you now 
have increased your manufacturing facilities so that 
you should be able to give us prompt deliveries. 

Yours respectfully, 
BURT & PACKARD CO. 





There could be no more conclusive evidence of the genuine 
merit of Nedlin Soles than the facts ‘related in this series of 
shoe manufacturers’ letters. The men who are telling their 
experiences with Nedlin Soles (in this and coming issues of 
this journal) are keen business men whose success is based on 
manufacturing shoes that give satisfaction to the consumer. 
They use Nedlin Soles because Nedlin Soles measure up 
to the standards of quality which they must maintain—in 
order to maintain the good reputations of their products. 


The Goodyear Tire & Rubber Company, Akron, Ohio 


NeolinSoles 


Trade Mark Reg. U. S. Pat. Of. 
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Quality Only 


is considered in the pro- 
duction of our 


POLAR -KLOTH 


Manufactured exclusively 
for us by one of the finest 
mills in the country. 


One sample piece will con- 
vince you of the superiority 
of our 


POLAR-KLOTH 
“The White Shoe Cloth 


Par Excellence.” 
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ALL THE 
GLORY IS YOURS 


when you sell “Fiske” shoes. 
We stand in the background 
unknown to your customer, 
ready at all times to keep the 
goods going forward to you— 
unbranded—in plain cartons. 
When “Fiske” shoes leave your 
store they advertise you ex- 
clusively by conveying the im- 
pression that they were made 
for you exclusively. 








No. 981 No. 980 
New York Last. No. 27 
Russia Calf, Bal, A, 6 to 11; 
B, 6 to 11; Cand D, 5 toll. 


PRICE, $5.75 PRICE, $5.75 


NEW—NIFTY—NECESSARY TO 
EVERY UP-TO-THE-MINUTE STORE 


FISKE SHOE & LEATHER CO. 


717-719 ATLANTIC AVE., BOSTON, MASS. 
301-303 WEST MONROE ST. CHICAGO 
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ADDS WAAR OANA ADA AA DE AAR 


MANAGER 


Stock No. S-4271 


Genuine Cordovan Bal; Same Top; 12 Sq. Sole; 8-8 Inch Heel; In- 
visible Eyelets to Top. 
AA, 71% to 10 


A,7 tol0 C, 5 to 10144 
B, 61% to 104 D, 5 to II 


Style Price Telegraph-Order 


S-4271 $6.25 Code Word 
MANAGER 


Regal Shoe Company 
268 Summer Street 
BOSTON, MASS. 
































Stock No. R-7079 


Patent 814 Inch, Three-quarter Fox Bal; Matt Cabaretta Top; 
— Toe; Imitation Turn Sole; 2 Inch Wood Louis Heel, Aluminum 
ate. 


AA, 44% to7 B, 3% to7 
_A,4 to7 C and D, 2% to7 


Style Price Telegraph-Order 
R-7079 $6.35 Code Word 
GLIDE 
Regal Shoe Company 
268 Summer Street 
BOSTON, MASS. 
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In the Spotlight! 


Stands the Rays of 
Investigation 


Ask Your Neighbors 








Cm A =e) °F 75 OL OPN Cen 


MANUFACTURERS 


GLOVERSVILLE, N.Y. 


1 (eo) 2) Sei rica! Lemcre) & ok wp 


ST LOUIS? LEATHER EXCHANGE BUILDING BOSTON: 145 SOUTH ST. 
JOHNSON .STEPHENS ¢ PATTON LEATHER CO THE G.LEVOR COMPANY 
































The Smart Set everywhere are wearing lace shoes 
more and more. Discriminating women realize 
that lace shoes, on account of their extra smart 
fitting qualities, always accentuate the fashionable 
gown. Lace shoes retain their shape longer. 


Eyelets that fray or become “brassy” looking in a few weeks 
spoil the looks of practically new shoes. Diamond Brand Fast 
Color Eyelets retain their color for the life of the shoe, never 
wear out or become ragged and help hold the shape of the . 


shoe much longer. 


United Fast Color Eyelet Co., Boston, Mass. 
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ESSEX 


_SOLES | 
first and est 


“ERCO” 


The War Sole 


Bitter experience has taught shoe 
manufacturers to demand a better 
grade of fibre sole than they have 
heretofore thought necessary. 


ERCO is such a sole. 


it is the highest grade and highest 
priced fibre sole on the market. 


At that it costs less than leather. 


‘It outwears leather; is comfortable 
to the foot; sheds water perfectly. 


4 
It has that whalebone snap. 


ESSEX RUBBER CO. 


Trenton New Jersey 
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Buyers’ Easy Reference Directory 





: “MALBON” SHOES: 


are moving so rapidly we feel obliged to ask 
the indulgence of the trade if deliveries are not 
as prompt as one would wish for. The large 
orders given our salesmen are greatly appre- 
ciated, significant as they are of buyers’ 
approval of ‘‘Malbon” styles and quality. 
Novelties in Women’s Turn Oxfords, Pumps 
and Colonials are our specialty. 


MALBON SHOE CO., Inc. 


HAVERHILL, MASS. 





Boston Office 117 Lincoln Street 





Original 
Chippewa 
Shoes 


- Snappy Lasts 


Black and Chocolate 
In Stock 
Case Lots. All Sizes 


650S—+6-inch oak sole, 
Goodyear Welt $4.75 


ORDER A CASE TODAY 


CHIPPEWA SHOE MFG. CO. 





CHIPPEWA 
FALLS, WIS, 




















Black and “ae Kid Boots 
In Stock 


HIGH and LOW HEELS, WELTS 
and McKAYS 


Write, Wire or Call for Sample Pairs 


Duane Guoe G. 





143 Duane St., NEW YORK 


Factory; Brooklyn, N. Y. 


ELIAS BERLOW 


New York Selling Agent 
Tweedie ‘‘Hylo” Boot Tops 


110 Duane 8t. 
New York 


3 

3 
Ts 
TL 




















= showing shelves to be reached 
= and let us tell you the cost. 


= Catalogue on request. 

















Coburn 
Trolley Ladders 


are simple, efficient, inexpen- 
sive, saving time in sales effort. 
Get estimates—send us a rough 
sketch of your store interior, 










Coburn Trolley Track Mfg. Co. 
HOLYOKE, MASS. 






















We have for 
IMMEDIATE DELIVERY 


Subject to previous call 


OVERGAITERS 


Felt and Cloth. 8, 9 and 10 Button. 
In Black and Certain’Shades 


Also a special line of 


FELT BOUDOIR SLIPPERS 
AT INTERESTING PRICES 
Write Us Your Requirements 


Laing, Harrar & Chamberlin 


43 N. Third Street Philadelphia 





TTL 














Trade Marks in Foreign 
Countries 


Do you Realize the Importance of Protecting your ara 
Trade in Cuba, Mexico, the South American Countries 

in Europe, Asia and Africa? 

Certain Foreign Countries award exclusive trade-mark rights 
in a trade name or mark to the first applicant, irrespective of 
prior use by another. This .allows the piracy of valuable trade- 
marks in such countries. 

The Boot and Shoe Recorder maintains a Patent and Trade- 
mark Department fully equipped to promptly handle your ap- 
plications for as of Trade-marks in all Foreign Coun- 
tries, as well as in the United States. a ee eee 





pest ond Choe Besceser Patent ane Tateeness k Department, 
South St., Boston, Mass. 








The quality shoe laces for every 

‘equirement. At all jobbers. Always 

specify ‘ ‘Nufashond. ” Samples upon request. 
The Narrow Fabric Co., 


Reading, Pa. 
UFASHOND 


FABRIC TIP 
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WHATEVER YOUR SHOE REPAIRING 
REQUIREMENTS MAY BE 


WE HAVE THE MACHINE 


The illustrations above show but a few of the big range of mae 
chines which we supply for shoe repairing. 


They are all illustrated and described in a very handsome cata- 
logue which we are glad to mail free to anybody who writes for it. 








They cover every requirement from a simple cleaning shaft up 
to the most elaborate and complete outfit. 


We help our customers make a success of their business. Our 
machines always carry with them a service that is considered 
by many of our customers among their most valuable assets. 


We have customers everywhere, and we are not ashamed te 
have you ask any of them about us or our machines. 


Write us today for a catalog. 


UNITED SHOE REPAIRING MACHINE CO. 


4 ALBANY STREET, BOSTON, MASS. 
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The Last Word 


IN PRESENT DEMAND 


Black Ooze Calf Boot, Flexible 
McKay, Louis Leather Heel 
with Aluminum Plate, Sim- 
ulated Tip. 


B to E, 2% to 8 
$6.25 


IN STOCK 
122-124 Duane St., New York City 


Sowell z 


TUOLUUAOEOOOOEOOESEOUEOOEOOOEOOOSEOUEOOSOOOREOOSOOOEOOGEOOOEOOSEOOOUSONOOIER 


: FITCHBURG MUT UAL! 
FIRE INSURANCE CO. 


OF FITCHBURG, MASS. 


Believing that the welfare of individual members 
of the shoe trade is materially advanced by 
united discussion of business problems, hereby : 
volunteers to urgently recommend large attend- : 
ance at the 


National Shoe Retailers’ Asso. Convention 
St. Louis, Jan. 6, 7, 8 





= 
= 
GURCRERURRCRERCEGRECCOCCRCECCCCRCRGRCCERRRRORRRRRCEEE 








We can put you in touch with the 
big European Buyers of Leather 
and Shoe Supplies. It will pay 
you to investigate this busi- 
ness and the information and 
service which we can render you 





ik 
UCTS 


REGISTERED 


Radian A. B. C. 


A Brown Cleaner 


and 

Color Restorer 
A. B. C. cleans the shoe and at the same time restores 
the color without streaking. 


Light unsalable tans easily converted into a rich 
brown. 

A. B. C. is not a filler but alasting color restorer. A 
pure liquid wash containing no powder. 


Radium Dye Co. Kansas City, Mo. 


On the Floor 


No. 591 
Brown Kid Foxed 
Brown Cloth Top 


Nine-Inch Flexible McKay 
B,C andD Price, $4.85 
No. 571 
Same as above in Gray 
Kid with Gray Cloth Top 
CandD Price, $4.85 


W. T. Holmes Co. 


15 No. Fourth Street 
Philadelphia 


MT 
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Address BOOT AND SHOE RECORDER 
207 SOUTH STREET, BOSTON, MASS. 
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SHEEPSKIN WOOL MOCCASINS 


$9.75 ver doe 


Sizes 3 to 8; 6 to 12 


io. 200 
All sizes. $9.75 per doz. 
Buy Direct from Manufacturer 


U. S. Wool Sheep Moccasin Co., *” 


Ch 


PUT 


Prompt Deliveries 


West Harrison St. 
icago, Ill. 
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SOFTENING QUA 


GRIFFIN MF’ 


60" 
NEW YORK U 





RIFFI 
CLEANERS 
DRESSINGS 
Present-Day Shoes 


Of course they are Seasonable, 
Salable and Profitable—and—they 
are sure to please your customers 
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C PREVENTS CRACKING ) 
SOFTENS THE LEATHER 
AFTER THE RAIN‘ 
GRIFFIN MFG.,CO. 


NEW YORK,U.S.A 
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RAPID BLACK 
( FOR Convertine a 
TAN VICI KID 2% 
TAN BOX CALF 


4nd all Kinds of 


Rd Tan & Russet Leather 04 








i], Contains nothing 1 
Jurious to the 
Leather, and is | 
il adapted for Harness | 
| Satchels,etc. |i 


































Ml 1s 

the beauty. reflected in 
every CREGORY e READ § 
model that will bring | the — 


Lf ornal feminine 
again and again lo your slore 


| GREGORY @ READCO. _ 


HIGHEST GRADE MSKAY FOOTWEAR FOR WOMEN 
LYNN, MASSACHUSETTS 
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UNS, 
the 
war, 


mid storm of shell 


’ 


battle- 


w 
will be 


through 
graciously met until the dawning 


our help, all nations have been set 
free, then we can turn our thoughts 


to the adjustment of personal busi- 





ad 


when the sun 


shall rise on a world at peace. 


CO TPH AS fl =A EBM 
Star Spangled Banner 


O THE DIN OF G 
floats majestically o’er the 


* 
* 





St og p 


new era—a symbol of democracy 


and salvation for all mankind. 
but not without suffering, not with- 


out lives and fortunes. ” Therefore, 


let us all be thankful for the privi- 


lege of self sacrifice. 
q When we have won the war for 


field—a symbol of a new glory—a 
q Spurred on by such a righteous 
principle, we shall win this 


freedom and justice, when, 
ness. » Present difficulties 


- 





a 


of that glorious day, 
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PRIME FACTORS IN COTTON GOODS AND FABRICS FOR THE SHOE TRADE 


BOS TON 


cd Sd 


affected the deliveries of 
KALLMAWN 
STREET 


shoe linings. » We have tried to 
keep our customers partly supplied 


with their regular goods, and to 


OVERNMENT ORDERS 
of heavy cotton goods have 


meet the situation, we have pro- 
duced a substitute which has helped 
relieve the shortage. 

q Weare glad to advise that we are 
now resuming shipments of regular 
brands. As Government requirements 
necessitated delayed deliveries, we 
withdrew the sale of all heavy Drills 
and Twills, and since that time have 
applied what few goods we received 
against old contracts on our books. 
q We are pleased that all our friends 
have co-operated willingly and gladly, 
realizing the abnormal conditions. 
@ We would add that every contract 
on our books will be completed, and 
we shall accord everyone fair treat- 
ment in the matter of delivery. 


SOUTH 
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ACE CALF 


We look forward to a future 
of unexampled American 
accomplishment. 


J. S. BARNET & SONS, INC. 
Tanneries at Lynn, Mass., U.S.A. 


Salesrooms, 75 South Street, Boston, Mass., U. S. A. 
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Tan Glazed Kid Pony Cut tose 






EIDE, 6 cnn. o.0:0 cbicvseceaded 
.. . 1 <) Pree 7? 2.90 
co ge eT aaa 35 
‘Made on the new Dix Last, 
Low Heel. 234 to 7......... 4.25 
Tan Side Pony Cut Lace 
, = 2. | Serr $2.50 
PI OO Bile cten 0040506004 2.90 
Te EEE OBS. ccccnccccscsecces 3.35 
BOE 00 To ccc ccsicecccacs 4.25 


Gun Metal, Dull Top 
5to8..... $2.25 1144 to2 cocesee $2.90 
8% toll.. 2.50 274 to 6 





Meu Jane Sandal in Pat. Leather and Gun 






etal, McKay, 

Dts cds usb chbo60sdsceee0sekeenee $1.85 
Hrs Est hdsedenéscscesssstencusade 2.10 
BUFGUO F. .cccccsccccccccccccccccccsces 2.35 
Same in turn 
ME aneelesbdsacserdecconsoneancee 1.40 


Nes ci ocat een sc 6engnanees 1.60 
In Stock Feb. 1. 


Children’s Patent Leather Turn Button of 
Best Grade 
1 to 5, No Heel. . .$1.50 4 to 8, Wedge. .$1.85 


Tan Glazed Kid Supe, ny Toe 
—I1 to 5, 
No Heel. .... $1.75 














Because We Make Them! 


That is why we are so enthusiastic about the quality—the style— 
the REAL VALUE. 3 W’s Lenox Shoes for Children. 


They are made in our own factory and are ready for you if you 
order quickly. 


It is unnecessary to emphasize existing conditions regarding 
production and shipment, but we will make deliveries to the 
limit of our ability. 


Write! 


Weimer, Wright & Watkin Co. 


PHILADELPHIA 


DISTRIBUTING HOUSE, 35 S. 2ND ST., FACTORY, 12 TO 70 E. ALLEN ST. 















Style 81 
Made by Rickard Shoe Co. 
Havana Brown Vici 
No. 20 Nu-Buck Top 
Goodyear Welt 
AA-D 


$6.50 




















































Style 149 
Made by Cotter Shoe Co. 
Gun Metal 
Goodyear Welt 
A-D 






Style 95 
Made by Rickard Shoe Co. 
Havana Brown Vici 
Goodyear Welt 
AA-D 



















$6.50 






Style 98 
Made by Rickard Shoe Co. 
No. 20 Nu-Buck 
Goodyear Welt 

AA-D 
$6.25 





















Our high-grade footwear makers have built into these 
in stock shoes a certain intangible something that 
This “certain some- 








means style—New York style. 
thing” is a most tangible asset to you. 


A.J. BATES & | | 


176 DUANE STREET 
















Style 86 
Made by Rickard Shoe Co 
oKo Calf 
Goodyear Welt 
AA-D 


$6.00 









































Style 89 : at Dy 
Made by Rickard Shoe Co. hi Made Hite Shoe Co. 
Havana Brown Vici A KoKo Calf 
ae a elt oS No. 20 Nu-Buck Top 


Good Welt 
$6.50 al ey wages 
$6.25 


Style 97 
Made by Rickard Shoe Co. 
No. 20 Nu-Buck 
Goodyear Welt 
AA-D 


$6.25 











In all these shoes—ready for immediate delivery—this 
style quality is pronounced. 


It may be to your interest to get in touch with us. 
Write Dept. <S> for prompt personal service. 


COMPANY Inc. 


NEW YORK CITY. 
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im 


Sterling 
Americans 


ANDREW JACKSON 
Born March [5,1767: Died June 81845 


Leader of the People 





“Our Federal Union—It Shall Be Preserved!” & 


was the toast proposed by Gen. Andrew Jackson, Sterling American,and .«% 
the keynote of his famous Nullification Proclamation, which kept South fn 
Carolina loyal in 1832. He was the first president to rise from the ranks {jy 

of the common people, and the true father of Democratic Government. , 4 
He blazed the way for Lincoln who preserved the Union. (\ 
STERLING PATENT COLT AND STERLING PATENT KID REPRE- Sy 
SENT IN THE LEATHER WORLD THAT UNION OF DURABILITY yj 
AND BEAUTY WHICH CONSTITUTES QUALITY SO NECESSARY IN tp’ 


SHOES. Amy 
Both shoe manufacturers and retailers benefit by insisting upon these Ae 
celebrated shiny leathers. , & 
ea 
PATENT * 
Sterliiif Colt Stectinghin == 
BRISTOL PATENT LEATHER[COMPANY - BOSTON, MASSACHUSETTS iS 
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— 
IT DOES THE WORK 


Whether from Missouri or Elsewhere, 
You Want to Be Shown 


\ PHOTOGRAPHED FEET FURNISH THE FACTS 


and attest the value in cure 
and comfort of the 


CRAWFORD 
Arch-Supporting 
Shank 


The Why and Because 


of the 


CRAWFORD 












This remarkable X-ray photograph shows the location 
of the bones in the foot when in shoes fitted with the 
ordinary shank. . 
















This ptnae>. sae immediately after ea oe 

shown above and of the same foot, shows the wonderfu . 

ome! wrought by the Crawford Arch-Supporting Arch-Supporting Shank 
hank. 


 Itisa rigid, steel, scientifically shaped arch, locked to the insole, that is immovable and precludes friction 
and abrasion. As it is an integral part of the structure of the shoe, it conserves the shape, line, and fit of: 
it, prolongs its life and gives the feet a firm foundation that takes pressure and weight from the foot 
arches, that enables them to preserve their strength and integrity, without break or weakness. Locked 
to the insole, it never comes in direct contact with the foot and cannot wear through the outsole. 


The hundreds who have used them will not discard them. Any shoe can be equipped with 


| THE CRAWFORD ARCH-SUPPORTING SHANK 


and you should get your manufacturer to add them to your orders. Inexpensive, they add to popularity 
and increase trade. You make the trial; we will bank on the results. 





United Shoe Machinery Corporation 


Boston, Mass. 
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They Said 
‘It Can’t Be Done’”’ 


~ 69s Os es 





_ laughed at the idea Bell Brand side leather has been 
that side leathers could be perfected—an acme quality that 
produced that would not only makes up in shoes such as you’d 
wear as well as calfskin—but be proud to sell. ! 
would also have its rich appear- ; iif 
ance. 








But we realize that we must get 
you to see Bell Brand Leather in 
the shoe before you can realize 
how good it is. 


We believed it could be done so 
we kept plugging at it. 











Even when we produced side Ask your manufacturer to use 


] 
i 
i 
l 
i 
i 
i 
d 
l 
] 
i 
l 
/ 
i 
i 
] 
/ 
! 
l 
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leather that our friends praised Bell Brand Leather in the next 
/ 
i 
/ 
/ 
! 
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/ 
/ 
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toes ees ee 


we were not satisfied—we kept order you place—if it’s only a 
on trying. case. 








Today we are rewarded for our We know what the result will be. 
pains. ) 








——t 
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S.L. AGOOS TANNING CO. 


TANNERIES AT PEABODY, MASS. 


Veals and Side Leathers 
BOSTON, MASS. 


Specialists in Fine 





145 SOUTH ST. 





‘‘Bell Brand Leathers Are Bellwethers”’ 

















San 








f, 
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‘Full Speed Ahead’’ Is the 
Message 


Men have shaken off the feeling of anxiety and 
stress under which they have struggled for the 
past two years. They are walking down the 
street with a smile—a big radiant smile that 


spells happiness. 
Could there ever be a more opportune time than 
now for big dreams, big plans, big achizvements? 


Beacon Shoes will help you develop this “‘full 
speed ahead.’’ Here are men’s Goodyear Welt 
shoes that have everything that makes for in- 
creased business—style, careful fitting lasts, 


wear and fair prices. 


The Beacon Agency which goes with Beacon 
Shoes gives you an immediate advantage over 


local competition. 
Write for our proposition 


[ F-M-HOvT SHOE CO: 


MANCHESTER - N° H- 





























Gj 








Profits that Are Tangible 


Speedwell Shoes will interest you on the ground 
of their Profit Potentiality. 


We claim that Speedwell Shoes offer the retail 
merchant a more substantial margin of profit 
than can be found in lines of similar grade, 
when style, comfort and wear are equally. 





matched. 


The success of this line of men’s Goodyear Welt 
shoes is substantiated by the increasing sales 
in spite of a diminished demand for men’s 


shoes. 


The Speedwell Agency protects and helps the 
dealer. It is an asset that merchants are 
capitalizing. 

Are you interested enough to write for the | 
complete details? | 
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This Photograph Shows 
You the Shoes Just as They 
Come Out of the Cases 










For ‘“‘At Once’’ Delivery 


500 CASES 
Men’s Munson Last Army Bluchers 





Tan Chrome Leather 
20 Iron, 2 Full Oak Soles, Soft Bellows Tongue, Full Vamp 


Soft Tip At 1 Solid Grain Innersole 
Pe Al (sc 
Pair & 2 


Case Lots Only Case Lots Only 
Net 30 Days 














advertised a week ago. Packed 24 pairs to case. Sizes 6-10, 6-11, 7-10, 7-11. 


S. ROSENBERG 


The House That Always Saves You 15% to 30% 
209 ESSEX STREET, BOSTON, MASS. 


ESR SC ss SS 5 SS=—_ LSS > 


We have rarely offered so excellent a value and expect these shoes to go as fast as the workshoes we 
| 
l 


| 
| 
| 
| 
| 
| 
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White Cabretta Oxford 


Now being shipped to 
TOBER-SAIFER SHOE CO. 
1312 Washington Avenue 
ST. LOUIS, MISSOURI 
Specifications 


Stock No. 3600. White Cabretta Oxford, Whole Quarter, Plain Toe, Circular Vamp, Eighteen- 
eight Full Breasted Louis Covered Heel, White Welting. 





P. J. HARNEY SHOE COMPANY 
Lynn, Massachusetts 
Boston Office and Coast Distributors 


Salesroom H. S. BELL & COMPANY 
183 Essex Street Los Angeles 
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How to put new blood into your shoe business may 


be a problem that you have been pondering over for 
some time. You realize something must be done to 
liven things up, draw in new people} and make more 
friends for the store. Making it known that your ; 
store is headquarters for 4 


Keith’s Konqueror Shoes 


For Men and Women 


will do a whole lot toward getting desired results. 
Mighty good line—gives utmost satisfaction—will 
just coin money for you if it’s handled right. We'll 
stand back of your purchase and help you to acquire 
the sales volume others have developed on this line. 
Catalogue? Sure! Send for copy. 


The Preston B. Keith Shoe Co. 
BROCKTON (Campello Sta.) MASS. 


New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street 


N. B.—Interest Yourself in Unlocked Process Shoes 
( 








es ss a es es me es es ees 


Wisttemores THE FIRST AND LAST WORD 
Maen IN SHOE POLISHES 


QUALITY VARIETY 


Long since have many shoe polishes been marketed and for- 
meeeieens wenitinsidl a ot gotten. Whittemore’s has survived. Enduring quality earned 
ideal cleaner for kid and Whitt | enduring favor, and that earned enduring rewards for dealers. 
calf. You'll need a good stock | z . ° ’ 
of the brown, for brown glazed BY i'm; Stay with polishes that stay with you and you'll save many a 
the cordo-tan for cordovan — dollar that would otherwise be lost. Experience teaches that 
leather. Then there's the white ‘ ag ae 
Bostonian for all colors of it does not pay to buy indiscriminately. 
glazed Russia calf, vici or don- A 
kid or patent leather— 


= none and dark wey and 
any other color or shade. 








In addition to the 
three big sellers 
shown here we can 


NOBBY BROWN supply an “Oil 
fetta Paste,’’ black or tan 











BLOOD PASTE. 








Beeb ce Whittemore Bros. Corp. Boston, Mass. 


and small sizes. 
Ask Your Jobber’s Salesman or Write Us for Complete Catalog 
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DEPARTMENT STORE AND SHOE MERCHANTS! If you want to hold special 
sales to BOOM BUSINESS and pack your store with anxious buyers, here are 
two numbers that you ean price up to sell VERY SPEEDILY. YOU MUST 


ORDER IMMEDIATELY BEFORE THEY’RE GONE! 


Two Big Specials 
for Special 
Sales 





One or two strap house slippers. Black 
Brazilian kid. Have either the com- 
mon sense or opera toe. Flexible sole. 
All sizes. Price $1.1714—in 36-pair 
case lots only. 

Same as above, with rubber heels 
attached, price only $1.2714—in 36- 
pair case lots only. All sizes. 


IN STOCK 


Ready to Ship 
MAHOGANY—first quality side leather—full, sensible toe last— 


N O W ' oak sole—comfortable high cut, 714 inch top—imitation stitched 
tip. SIZES: No. 450—Children’s—8 }4—11; price $2.35. No. 460— 
Misses’— 1114—2; price $2.65. 

































THE A. B. SHOE COMPANY 


26 S. —— Street Chicago, II. 
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““HUBTIP”"< 242"” SHOE LACES 









“CONSTANT COMFORT” SHOES 


STANDARDIZED LINE OF QUALITY COMFORT 
SHOES BUILT IN FACTORIES WHERE ,NOTHING 
BUT COMFORT SHOES ARE MADE. | 


A SPECIALIZED PRODUCT THAT HAS GROWN IN FAVOR 
THROUGH THE RELIABILITY OF MATERIAL AND 
WORKMANSHIP USED, AND THE POLICY a FAIR- 
DEALING WITH THE TRADE. 











PLAN THE 
FUTURE WITH 


“CONSTANT COMFORT” SHOES 
AULT-WILLIAMSON SHOE CO. 


FACTORIES AT 


AUBURN 




















MAINE 































HAVE ALWAYS STOOD FOR THE BEST VALUE OBTAINABLE. 
YOU KNOW IT, AND YOUR CUSTOMERS ARE RAPIDLY 
LEARNING THE REASONS OF “HUBTIP” SUPERIORITY 


BEST BRAID BEST TIP 


No Metal Tip to pull off or fray out. No Metal Tip to wear tinny. 
HUBTIPS always stay on the lace. 











_ 








Women’s or Men’s Men’s P 99.35 "See or > Stein $3. " 
27 in. e Stri ++ 36 in. per gro. Strings .. ..$3. in. per gro. g8.. 
30 ‘ = ocne ae 40 “ is ' e.- 3.60 54 4.30 
Men’s 63 in. per gro. Strings.. 4.80 G ASSORTMENT CABINET D ASSORTMENT CABINET 
72 * 5.25 18 pair 36 in .......... 
36 pair oe im Coccccecces 18 40 “ $3. 15 
F ASSORTMENT CABINET | 240 45 00002200000. $3.65 US rites 
iT) “ . 18 45 eeeeeeeeee 
= pair =. Dt noses berée he ‘7 $3.50 12 3 eo cece ccce 18 “ 54 2 PRD an ORT 
aes A ASSORTMENT CABINET 
E ASSORTMENT CABINET 36 pair 36 in.:......... ORDER A TRIAL. CABINET 
36 pair 36 in. ore 60 Se Be a cne'se seed } $3.70 asteh 
36 jg PRAIRIE Se: } $3. oe SE  Swaxsceaes COUNTER DISPLAY EASEL 








FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U.S. A. 




















” Nov. 23, 1918 


BOOT AND SHOE RECORDER 



























































Stylish—not extravagant! 


This significant sentence can truthfully be applied to every pair of 
M-C McKays you sell. 
Style is necessary—extreme price is not! 


M-C’s exactly meet every demand for a popular-priced snappy 
shoe for women. The shoe merchant who features these Lynn- 


made shoes cannot go wrong. 
Surely you want stylish footwear that will sell—and stay sold— 
profitably. 

Then why not get together with us? 


MITCHELL-CAUNT CO. 


LYNN, MASS. 
BOSTON OFFICE, 72 LINCOLN STREET 
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Our Boys are 
Coming Home 


Thousands and thousands of our boys, our 
“Yanks” are coming home. These same 
thousands are going to return to civilian 
life. Thousands of them are going to ask 
for shoes like their army shoes and will 
naturally want Educators. The shoe re- 
tailers who can supply these boys with 
Educators are going to establish a line of 
customers whose business is worth while. 





RICE & HUTCHINS 


DUCATO 
pee . 


Rice & Hutchins, Inc. 
20 High St., Boston, U.S.A. 











Distributing Houses 


The Rice & Hutchins 
New York Company 
The Rice & Hutchins 
Baltimore Company 
The Rice & Hutchins 
Atlanta Company 
The Rice & Hutchins 
Chicago Company 
The Rice & Hutchins 
Cleveland Company 
The Rice & Hutchins 
‘Cincinnati Company 
The Rice & Hutchins ; 
St. Louis Shoe Company 
The Atlas Shoe Company 
Boston, Mass. 
Joseph I. Meany & Co., Inc. 
Philadelphia, Pa. 

















